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—the Group 
Determinant 


“Staple” commodities are frequently distinguish- 
able as such by the amount of supervision and regula- 
tion exercised by the government over their manu- 
facture. Some hint of the general acceptance of Group 
Insurance as a “staple”, standard necessity in the 
industrial world can be gleaned from the fact that this 
line is today among the most specifically regulated and 
controlled by the State. 


With the Group product of legally sound companies 
made up on specifications common to all, and initially 
sold according to a common rate- schedule, the only 
remaining true determinant of Group Insurance values 
is the Service subsequently afforded, in its maintenance 
and fulfilment. 


Group Service from The Travelers is more than a 
promise. To back up the word, there is the fact of 
Travelers organization: over 4,500 field service em- 
ployees throughout the continent; 185 claim service 
offices, for the speedy settlement of claims; an inspec- 
tion personnel of 650, for the elimination of accident 
hazards; a field service division, whose sole duty is the 
periodical visitation of group clients, to render advice 
and assistance in the mechanical handling. 


These elements of Travelers Service combine to 
make its Group Insurance prompt and efficient in the 
fulfilment of its prime purpose of protection, and its 
costs closely adjusted to the actual experience of the 
individual case. 


Whether cause or effect—whether a result of the 
current appreciation of such service, or whether making 
possible such service through very volume of business 
—28% more employers hold Travelers Group contracts 
than : are so insured by any other company in the world. 


THE TRAVELERS 


INSURANCE COMPANY 
HARTFORD, CONNECTICUT 
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MISSOURI STATE LIFE 


Presents Its Annual Statement 


oy HE year 1926 was in many respects the 
greatest year in the history of the 
Missouri State Life Insurance Company. 
The year was especially marked by the an- 
nouncement of new rates and policies; by 
improved methods of underwriting in the 
Home Office and by a wonderful spirit of 
friendship and co-operation between the 
Home Office and field force. 


The Company’s admitted assets increased 
from $61,889,485.52 to $70,554,896.66, an in- 
crease of $8,665,411.14. 


Free surplus increased from $2,007,979.36 to 
$2,768,875.05, an increase of $760,895.69. 


Insurance in force, including Group, in- 
creased from $587,586,508.00 to $670,919,- 


561.00, an increase of $83,333,053.00. 


New business paid for in 1926 amounted to 
$179,542,912.00, as compared with $136,- 
978,659.00 in 1925, an increase of $42,564,- 
253.00. 





Balance Sheet, 


Admitted Assets 


First Mortgage Loans on Real Estate. .$38,888,375.75 
Real Estate, Home Office.............. 1,244.937.86 
a ew avae 3,468,694.59 
Real Estate Sales Contracts............ 


NEE eee . 1,190,000.00 
Loans to Policyholders................ 14,109,628.75 
U. S. Gov’t and Municipal Bonds....... 3,802,567.98 
0 See 404,917.94 
Cash in Banks on Interest............. 2,127,787.26 
Cash in Banks and Home Office not on 

a NE ee ea 63,753.44 
Accrued interest on Investments....... 1,836,702.29 


Outstanding and Deferred Premiums.. 2,352,534.51 
Due from Other Companies on Policies 


RR SSE UTE RE aes 28,258.00 
Bg re ee 96,178.67 
$70,554,896.66 





December 31, 1926 


Liabilities 
Palen TROGGIWOR cncicccccccesess $61,277,817.23 
Policy Claims in Process of Adjustment 





ee Sa 473,675.79 
Premiums and Interest Paid in Advance 564,880.85 
Dividends Left on Deposit with Com- 

EPR nnn muauenite 1,051,265.48 
Benes eed Ger TOMES. cccccccccceses 399,268.70 
Contingency Reserve for Investments 100,000.00 
All Other Liabilities 445,414.90 


Apportioned for 
Policy Dividends .. . .$1,473,698.66 
Capital Stock ...... . 2,000,000.00 
EE pi eb ae ein ttn 2,768,875.05 
Surplus for Protection of Policyholders. 6,242,573.71 
és | 
| 


$70,554,896.66 





A GREAT COMPANY DAILY GROWING GREATER 
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1. “The Optic Nerve, as shown 
above is 18 times larger than the 
nerves of the ear.” 


2. “The eye transmits its impres- 
sions to the brain 25 times faster 
than the ear.” 


“When you talk with pictures or 
illustrations, you use both the 
eyes and the cars of listeners in 
making them grasp your thought. 
In 87 cases out of 100, a mental 
picture can best be created vis- 
ually.” 


‘ 
“2 


Men Get 78% of 
Their Impressions Through 
Their Eyes 


LET THESE CONVINCERS HELP YOU SELL MORE INSURANCE Use This Principle and 
C-1-WHERE WILL YOU BE AT 65 C-7—INVESTMENTS FOR WIDOWS?? Prove Its Power 


Convincers. Price $1.5 34 Clinchers for Married Men. Price $2.00 
Each has proven especially successful in selling salaried A gold mine of convincing Newspaper Clippings, stock 
and professional men and women. Add this to your tools market records, statements of such men as Andrew e 
of canvass and you will “Get the Bacon” more often Carnegie as to hazards of investment when an estate is Order ONVINCETS O- ay 
in the form of additional sales. left to a widow in other form than income life insurance. 





C-2—BRAIN op aeconenaags , ‘ 
‘To the Point” Iilustrations. Price $1.50 C-8—DEFINITE GUARANTEED OU may order them, enclosing remit- 
Advertisements, of depend sales caused by death of Busi- INCOMES tance, and use them for ten days in 
ome = ne life oo ~ -s_— -| = qs ¢ Sheets. Price $2.00 k d if h d ’ h ] 
a Semele Gestens ) Briefs. Bg a. An assembly of cuts, pictures, experiences from real your wor an rt ey ont e p you, re- 
demonstrating needs for Business Insurance. These have life of widows and orphans of once wealthy men that turn them to us and we'll cheerfully refund 


should touch the heart of your hardest —— and 


cause him to buy enough life insurance from you to all ou’ve aid, immediatel upon their re- 
C-3—BRAIN INSURANCE AND protect his loved ones pork Pp y up 


helped to sell many large policies. They can help you 


swer almost any objection prevent this 


CaEeT 
clling Demonstretions. Price $2.30 C-9—EVEN THE WEALTHY NEED IT 
Lense trons banks. Financial Statements, advertise- 14 Sheets. Price $1.00 gomoces eceecesessass Se ermceecescescsecsaessses 
ments that appeal to the Business Man showing how , . 
Life Insurance helps his credit. Don't you have a pros- "ik ever need to oan oe e poe one A _ —— ‘ IP-2.7 
pect that this can help you with. or life insurance you can do it wit is collection o ‘ 
a experience of men now wealthy and others who are » DIAMOND LIFE BULLETINS, 
- “has-beens” so far as wealth ‘s concerned ‘ > REET 
C-4-—EDUCATIONS GUARANTEED » 420 EAST FOURTH ST 
Eke Meda te eae ‘ CINCINNATI, OHIO. 
Statistics on value of education to children. Heart touch. C- 1o—T WO KINDS OF ESTATES a ee ee eee for which send me 
ing pictures, Charts, etc. If you have a prospect with Sheets. Price $1 ! the Convincers marked below on ten days’ approval. 
children you can use this to your gain ° 
Here's enough data and proof to convince any doubting 4 Complete sets at $15.00 each 
Ca —00F wah BELA Thomas as to the superior value of a “Life Insurance ‘ C- 1,. $1.50 C- 2, $1.50 C-3, $2.50 
: Estate” over a “General Property Estate." And that's ‘ y ¥ <_ 4 ‘2. Cc 1.25 
neets f what you need to do to get a man to put his savings . C- 4, 7$......-. C- 5, 1.50...... 6 3 
Absolutely convincing material to use on your prospects into life insurance instead of into other properties . - . ee C- 8 2.00. C-9 1.00 
who want to put off buying Life Insurance. Worth many ..C-10, 1.75 C-11, RNR Seer see oe 
times its cost for closing cases : 
C-11—INHERITANCE TAX INSUR- ‘ 
C-64—WHAT LEADERS THINK ANCE ER ae any ee per 
6 Sheets. Price tia oh p S 
Testimonials es to value of life insurance from Calvin - ae oadeiaags ‘ EN ec cncGecndchedr arene waseken 
ag ~- Penny, Joseph P. Day, Edward 8. Jor Illustrations of Estates that have been tremendously re ' 
dan oho aneamaker end others giving the strongest duced by inheritance taxes And recommendations, from . 
kind of endorsement to Life Insurance These will an ° aasandiog men and institutions, of Life Insurance to ' Street and Number 
H 
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REJECT PURCHASE PLAN DISCUSSED ESSENTIALS 
ep OF CONTINENTAL LIFE TO SUCCESSFUL SELLING ae a 


COMPANY NOT TO BE SOLD THOUGHT, WORK NECESSARY 
Says “Commendable Selfishness” anno Notable Gains in Business Shown 





Is as Important as Altru- Officials of St. Louis Organization State Are Basic to Development of Leading In Results for Last 
istic Phase That They Will Not Dispose Producers Under Any Year 
of Interests. Circumstances 


WEAKNESSES ARE CITED ST LOUIS MO. Marci 1 ” FEW CHANGES IN RANK 
. . ~ > 4 » March 23 t has I ectiy t msurance Saics . 








—_— - become known that an offer on the was summed u sa mbination ‘ a 
asis ft $2.25 itly mad ior | tal cor ntration and worl t 
Dr. S. S. Huebner Was Speaker at io PRT cor ys ecg ~ Li = ‘opal en ils a eee Tabulation of Reports of 1926, Is Taken 
Chicago Sales Congress been rejected, and that a large broker- agency field service t Travelers from 1927 Little Chart Life 
age company representing big life in-. befor e Chicago Sales Congress last 
Last Week surance interests who sought control eC Mr. Bloxhat etined s ! Chart 
—— ot the Continental was informed that it s! tl 
; Was positively not for sale 
An appeal tor the rationalization ol rhe price offered for the Continental's | s shoe de meee attit ali \ 
life insurance and the elimination of the stock is said to have been $45 a share not Wit r e 
mystery surrounding this great profes ry e com] has uts ling 000 | apy t D shows 14 
sion was made by Dr. S. S. Huebner, Soggy: Bing oe gy 7 agg diggeat meg : - 
protessor of insurance in the Wharton all tl - off r. if my ose aa itl e ent oe Differences Are Mental , s wit ¢ 3 100. 000 
capitalization, would represent a profit Mr xhar : ut g ta sts 264 « 
ot $1.750.000 on € rig ] 
Recent market quotations have eld the ss 
ck it tron $32 to 208 : < 4 
HRumers of Sale ce 
IN rs a e 
, . , , WY a P - A ~ 
‘ side crests i Dec erTsiste ae ‘ ne 
c I ag eee - : $ " e ts W 
WCCAS 
1. DeWitt Mills ‘ 
i] ati \ c! ques c C 2 
5 im tted that : bi id subst tial (CONTINUED ON PAGE 13) Includes Canadian (Companies 
ik e com] € 
received from outside interests 
stated that no < sider g 
The tte was re ‘ $ 
He i tha it rese rac i at 
< ( € us § CK s ¢ 2 > 
( ~¢ « i 
s » : M \ 
siness ‘ P ¢ S 
i rie e Oj AC st ~ 
K« 1 d | Mels . h ‘ 
. S¢ ST < 
c s es _ \ “ 
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DR. S. S. HUEBNER . . . - 


University of Pennsylvania Offers Were Made 
Mays Purchased Stock 


> l Finance and C¢ 3 
Panne vant 
University of Pennsylvan oving ‘ ‘ . © 
, , 
adress r« e the ¢ can s > « \ I 2 
] \ 
gress last week Dr Hu c « S 
el} } ' ¢ 4 < ‘ > \ ‘ 
LOS Hin t s « « > . 
s \ 
, 
‘ ivor t eturn iife msu! ANICK sa \ R ee 4 . 
nal basis and anticipate the new ble lded that sal t s lat r 
blic attitude towards it whic s1 is rthest 
making Looking evond the Melson. himsel . 
resent, he pictured the dav m the 1 stock lders ~ 
distant future when lite msurance mistanc Gales Are Shewn 
not require salesmanship as unde to the 
] } , how dee ' ter 
ad today, but rathe ‘ erw t ly connec 
be ! elors, soug VON a s ( ~ 
insurance vice tinental to tside { sts ' sts &4 0 0% 


trees “Commendable Selfishness” 


Dr. Huebner first said t 
msurance has been treated tro i ta re thre > 
standpoimt, merely as ; ¢ ht member , e ¢ ' < s . \ 
e widow and the orph tie sani ectors nad thet soctates t ~ 
gol as far as it go but ther OOo s res at S33 as t ts t x 
mother side to the issue i sstbly enue thy } mw « re ‘A 
9 , m) ‘ ly ' > ‘ , ‘ Nl 5 
re mportant one Pha ss to » that basis ‘ < ' S ¢€ x ~ 
iM said that lite msuran ¢ OOO shares cided t t ’ t ‘ sa7 8 48 
altruistic and is not altos Tr ret their stock in ‘ ny t R , R Pruder 
(CONTINTED ON PAGE 8) ! \I Mavs substantiall t (CONTINUED ON PAGE 1t4) 
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LIST OF ‘OLD ASSESSMENT 
POLICYHOLDERS REFUSED 


BANKERS LIFE WINS POINTS 


Injunction to Restrain Holding of An- 
nual Meeting Until Later Is Also 
Denied by Court 


DES MOINES, March 23.—In the 
Polk county district court late Monday, 
Judge O. S. Franklin handed down a 
decision sustaining the Bankers Life in 
every point involved in the suit brought 
by W. G. Mellior of Kansas City, in 
which an effort was made to force the 
insurance company to furnish him a list 
of the names of 60,000 policyholders 
still under the old assessment plan, per- 
mission to examine the books of the 
company and an injunction to defer hold- 
ing the annual meeting 30 days after the 
list had been furnished. In a_ hearing 
here before Judge Franklin, counsel for 
Mellior sought to establish that the 
rights of a policyholder in a mutual com- 
pany are identical with the rights of a 
stockholder in a corporation, and that 
the statutes give them the right to in- 
spect the list of policyholders. 

Ulterior Motive Charged 


Judge W. S. Ayres, general counsel 
for the company, pointed out that the 
plaintiff had asked for no information 
which could not be found in the report 
of the insurance department. Judge 
Avres emphasized that the business 
transactions of the company are of pub- 
lic record, and alleged that Mr. Mellior’s 
attempt to secure records of the com- 
pany was due to an ulterior motive. 
“We will give freely any information 
about the records,” said the attorney, 
“but we do not propose to allow the 
company to be torn down by any dis- 
gruntled person or group. Our 300,000 
policyholders have rights which are en- 


titled to protection.” 
E. R. Holmes of the Iowa department, 
who has had charge of the biennial ex- 


pc le ad of the Bankers Life books 
since 1921 and whose examiners are now 
engaged in the regular examination, 
testified the company had always given 
satisfactory co-operation and had fur- 
nished all assistance asked for. He said 
his 12 examiners began at the Bankers 
Life home office in January and would 
complete the examination some time in 
May. Copies of the state reports were 
] 


‘ | 
offered in evidence 


New Business Finances Itself 


E. McConney, actuary of the com- 
pany, was questioned at length on the 
names of the various books in which 
records of the reserve and guarantee 
funds were kept. Counsel for Mellior 
attempted to show also by Mr. McCon- 
ney’s testimony that the Bankers Life 
i the old assessment com- 
ce the writing of old line 

the company changed in 

questioning was stopped 

Mr. McConnevy testified 
that } premiums on the new level premium 
a were more than sufficient to 
finance all cost of putting that business 
on the 1 
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NEBRASKANS MAY INTERVENE 
LINCOLN, NEB.. March 23.—An or- 


ganization is being effected by Nebraska 
holders of asse ssment certificates in the 
Bankers Life of lowa, with the avowed 
obiect of j itervening in the suit begun 
in Des Moines by a dozen Iowa holders. 
t general as 
ets of the company. There are some 
6,000 holders of these certificates in Ne- 
braska, and Grant G. Martin of Lincoln 
s chairman of the organization. Reports 
he cc mpanyv to the Ne braska de part- 
ment do not indicate that there is a sub- 

charge that 
there has been any shifting of funds. but 
contirm the officer’s dec larations that the 
rising tide of mortality has eaten awav 
the guaranty fund back of the old cer- 
tificates. W. A. Lindly of the Security 


oO secure participation in the 


ai 


stantal foundation for the 
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MALLISON NAMED AS WEST 
VIRGINIA COMMISSIONER 


SUCCEEDS J. C. BOND, RESIGNED 


Former State Auditor, Under Suspen- 
sion and Indictment, Quits as Im- 
peachment Trial Starts 


CHARLESTON, W. VA., March 23. 
—Sam T. Mallison is the new insurance 
commissioner in West Virginia by virtue 
of his appointment as state auditor by 
Governor Gore to fill out the unexpired 
term of John C. Bond, resigned. Mr. 
Mallison frankly says he knows nothing 
about insurance. However, he has been 
private secretary to the governor and 
has had a most intimate acquaintance 
with the affairs of the state. Whenever 
anything broke loose, he was sent out 
by the governor to look into the matter. 





No Change in Personnel 


Of North Carolina ancestry, Mr. Mal- 
lison spent the early part of his life in 
Clarksburg in’ and about newspaper 
offices, had six months of service in an 
insurance office, when he joined with 
Mr. Gore in official life in Washington, 
helped in the primary contest and then 
came to Charleston to help the new gov- 
ernor. He is a diplomat and everyone 
likes him. The general verdict is that 
the governor has made an excellent ap- 
pointment. 

There will be no changes made in the 
personnel of the departments connected 
with the office of state auditor. Will E. 
White will continue as deputy insurance 
conmimissioner and C. L. Topping will 
remain as fire marshal. The new auditor 
wants it known that “Sam” and not 
“Samuel” is his name. He is 32 vears 
old 


Bond Impeachment Dropped 


John C. Bond, suspended state auditor 
and insurance commissioner, on the eve 
of his impeachment trial before the state 
senate, by advice of friends and counsel, 
submitted his formal resignation to the 
governor to take effect immediately. 
When the senate met, a communication 
from the governor was read stating this 
tact whereupon the senate unanimously 
voted not to proceed with impeachment 
proceedings, The final legal proceeding 
avainst Mr. Bond will be the criminal 
trial in the Kanawha county court in 
May 

he state will now proceed to collect 
on the official bond given as required by 
law. The salary of the state auditor has 
been withheld as of the date of Mr. 
Bond's removal, and by legal steps this 
money is to be covered into the state 
treasury to offset the losses incurred. 


Mutual, member of the committee, says 
that their contention is that when the 
transformation was made in 1912 it was 
agreed certificate-holders should share in 
the profits of new business. 


Fuller With Northern States 


Morris G. Fuller has joined the North- 
ern States Life of Hammond, Ind., as- 
sisting in its agency department at the 
head office He entered the business in 
1912 with the American Central Life 
becoming manager of sales promotion. 
Following the war he resumed his work 
vith the American Central. In 1925 he 
went with the Chicago agency of the 
Phoenix Mutual Life and later became 
Indianapolis manager More recently 
he has been doing some special organ- 
ization work tor the American Central 


Ends Agency Inspection Tour 

C. C, Butler superintendent of East- 
ern agencies of the Great West Life 
of Winnipeg, has just completed a 4- 


day tour of agency inspection in Illinois, 
Michigan and Ontario. He returned to 
his Montreal headquarters March 22. 
While in Chicago he held a sales meet- 
ing at the Great Western offices 





UNDERWRITER 


DRAFTING NEBRASKA LAW 
ON MERGER OF COMPANIES 


TWO PLANS ARE CONSIDERED 


Detailed Provision Probably Will Be 
Made Covering Sale of Either 
Mutual or Stock Companies 


LINCOLN, NEB., March 24.—The 
senate is addressing itself to the serious 
task of moulding a law that will make 
the transformation of mutual life com- 
panies into stock companies much less 
profitable and a great deal more diffi- 
cult. It is taking the Osterman bill, 
S. F. 155, which originally did nothing 
more than to hold in Nebraska the ex- 
ecutive offices and records and make 
subject to Nebraska laws any company 
sold outside the state, and around this 
is building a real law. 

Two drafts have been presented it for 
consideration in committee of the whole. 
One of these, which is recommended by 
the committee on insurance, is directed 
towards conserving the existing con- 
tractual rights of all policyholders in 
mutuals when a sale is made. This de- 
fines the term “reinsurance” to mean 
all sales, mergers or consolidations, and 
provides first that where two mutuals 
combine or one sells*to the other, no 
one else shall take any profit. 


Requirements in Case of Sale 


If a mutual sells to a stock company, 
the assets of the former must be set 
aside and carried as a distinct liability, 
with an annual dividend provision. A 
mutual may take over a stock company 
by taking over the assets, secure all the 
liabilities or adopt some other plan 
unanimously approved by stockholders. 

Where two stock companies are in- 
volved, there must first be set 
assets sufficient to cover liability to 
policyholders, along with unpaid divi- 
dends. Out of the assets remaining 
there shall be paid to stockholders the 
record purchase price of the stock, and 
if there is any remainder it is distributed 
on the basis of a 7 percent annual re- 
turn to stockholders. All earnings on 
non-par business must be carried as sur- 
plus. It is forbidden to employ agents 
to solicit transfers from participating to 
non-participating, and the company can 
make such change only on request of 
the policvholder. 


aside 


T. W. Blackburn's Plan 


The other plan being considered is 
largely the work of T. W. Blackburn, 
former secretary and counsel of the 
American Life convention. When any 
merger, sale or consolidation is under 
consideration there must be a two-thirds 
record vote of the directors. The con- 
tract then goes to the insurance depart- 
ment for consideration, revision or ap- 
proval. If any change is made this must 
be again approved by two-thirds of the 
directors. It is then submitted to a 
regular or special called meeting of 
stockholders if a stock company or 
policyholders if mutual or assessment, 
on 30 days’ notice. 

This notice must be printed and set 
out the proposal, to whom the sale or 
with whom the consolidation is to be 
made, the reasons for such negotiations, 
and the action on the proposal taken by 
the directors and the insurance bureau. 
\ majority of stockholders or policy 
holders, voting in person or proxy, is 
required. The actual reasonable ex 
penses may be paid by the company or 
companies, and an itemized statement of 
them, with vouchers attached, filed with 
the insurance department 


No Officer to Profit By Deal 


No. officer, director or emplove of 
either company or of the state shall re 
ceive any compensation, gratuity, em- 
ployment or any promise or thing of 
value, directly or indirectly as a con 
sideration for in any manner aiding, 
promoting or assisting in such consolida- 
tion, reinsurance, merger or consolida 
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NATIONAL EXECUTIVE 
COMMITTEE IS MEETING 


IS IN SESSION IN CHICAGO 


Two-Day Conference Will Give Atten- 
tion to Plans for Launching 
the C. L. U. 


A large part of the time of the meet- 
ing of the executive committee of the 
National Association of Life Underwrit- 
ers, to be held in Chic cago this Friday 
and Saturday, will be given over to a 
discussion of reorganization plans for 
the National association of lite under- 
writers and in particular the develop- 
ment of the “College of Life Under- 
writers.” 


To Plan Life College 


President George D. Alder of the as- 
sociation has been working on the de- 
tails of the formation of the American 
College of Life Underwriters and the 
issociation may be able to launch this 
work in the very near tuture Th 
plan calls for the granting of certifica 
in the College of Life Underwriters to 
all agents who qualify under the Asso- 
ciation rules and, though there would 
be nothing compulsory about it, it is 
expected that agency representation 
would be greatly strengthened by meas 
uring up to the rules and qualifications 
thus adopted. The plan has worked 
advantage in Canada and its inaugura- 
tion was received with considerable en- 
thusiasm at the last meeting of the Na- 
tional association in this country. The 

rganization plans of the association 
are not definitely a part of this work, 
but they call for more effective and ef- 
ficient superstructure upon which this 
college of life underwriters might de- 
nend. At the Chicago meeting this 
week, tentative plans will also be made 
for the Memphis convention next fall. 

The members of the executive com- 
mittee of the National association will 
be the guests of the Chicago managers 
at their monthly session Friday noor, 
when Hugh D. Hart of Hart & Eubank 
New York will be the speaker. 


° 


oO! 


tion. If the department is satisfied tha 
all interests have been safeguarded, the 
policies protected and the eo r 
fairly and equitably treated, shall ¢ 
prove the contract. It is - hy given au- 
thority to disapprove if it has reason 
to believe that any officer or director has 
profited by the transaction, at the ex- 
pense of the policyhol der or minority 
stockholders. It is empowered to calli 
witnesses to ascertain facts upon which 
to base its action at any step in the 
transaction. 





Indianapolis Actuarial Club 


At the monthly meeting of the In 
dianapolis Actuarial Club last week the 
principal speakers were W. S. Wenzel 
of the Public Savings, M. R. Scott ot 
the Reserve Loan Life, J. B. Darnell 
of the State Life and Miss Helen L 
Clark of the American Central. The 
topics discussed were “Home Ofhce 
Methods of Handling Coupons, Div: 
dends and Paid-Up Additions” and 
“Items Not Specifically Provided For in 
the Convention Blank.” Robert Stur- 
tevant. assistant secretary of the Amet 
ican Central, is president 


Equitable’s Chicago Meeting 


Vice-President Frank H. Davis ©! 
the Equitable Life of New York was 
in Chicago this week and attended a 
luncheon of agents in prepar ition oft 
the annual special campaign in hono 


of President W. A. Day, which will 
run from April 4 to April 14. Sunet 
visor H. F. Berls was in charge. & 
ond Vice-President John A. Stevenss 
of the Equitable was also in Chica 
this week 
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BERTHOLD{CASE GETS _ 
BEFORE}AUTHORITIES 


Big Producer Haled Before Busi- 
ness Practices Committee of 
New York Body 


ISSUE NOW UP TO BEHA 


District Attorney Banton Decides Not 
to Start Prosecution of the Case 


on Evidence Submitted 


NEW Marcl 24 \ few 


eekKs ago serious Charges of twistin 


YORK, 


rebdat gx were ig! igains 
A J ¢} 1 -_ | . 
r¢ au, t 4 itTeecs pie ii” 
itlative Was taken Dv the business 


New York 
\ssociatior Mr 


ractices committee of the 


Berthold’s production last year is re 
uted t have been between $4,000,000 
nd $5,000,000. He is licensed by about 

dozen companies including the Trav- 


elers, Aetna Lite, Ma Mutual, 
Columbian National, Western Union Life, 
Mutual Life of New York her 


ssachusetts 


and others 


Complaint Made by Member 
lhe charges grew out of the complaint 
registered against Mr. Berthold by a 
nember of the New York Life Under 
vriters Association. It was referred to 
the business practices committee, whic 


first investigated the case and _ then 


alled on Mr. Berthold to explain some 
spects of the transaction. The commit- 
ee Was represe ed \ Judge Altred J 
Palle, is counsel Mr Berth« asked 

r a later hearing where he might be 
represented by counsel his later meet 
ng was held and at its conclusion the 
ommittee expressed its dissatisfaction 

h Mr. Berthold’s explanation. The 

nimittec subt Itted its evidence t 
Superintendent Beha of the Insurance 


Carried to District Attorney 


\fte the Case had been carried to 
District Attorney Banton by Judge Tal- 
lev represent 2 he business practices 
ommittee, which wishes t institute 
criminal proceé lings against Mr ser 
hold for illeged \ lation of ant rating 
statutes, several conferences were held 

+} the net rest le ¢ it the dist ct it 

rnev decided against prosecuting the 
case on the evidence before hin 
Goes Back to Beha 

Since then the business practices com 

ittee s carried he case back igain 
to Superintendent Beha, urging upon his 
ttenti the allege violation not only 
! anti-re it re rut ! twist g regu 

ns S we Att st e there s no 
ndication as to what action, if anv, the 
epartment will take Meantime, ac 
rding t statements n de it a recent 

ecting n usiness ictices ¢ 1 

ttee tin Ollowing « inic ave 

voke M Berthold’s licenses on the 
leged tacts reé rt to then v the 

cal Fag i vt ts \etr Tite Trav 
ers mh cut (renera ( nnect 1f 
\iutua lohn Har k. Equitablk 
New York. Guardi Life ind Mu ] 
if Ne \ vl h has the 0 


Await Department's Action 
Phe 1 itter ] is been taker up wit 
S erintendent Reha bv the M issachu 
etts Mutual and the Home Life of New 
\ rk th t which will pnarently he 
verned bv the department's 1 n 
c Cast The ‘ thees t the Pru 
' 1 +) ( , ian Nat al still 
ive e matter under Ivisement S 
s nowt tive Mutual Benefit has 
. 7 
’ ‘ ce ite ste < is vet n¢ 
t " s fort) r wre as 


LIFE 


_RECEIVER IS ASKED FOR 
KENTUCKY CENTRAL L. & A 


CHARGES OF FRAUD ARE MADE 
Petition Alleges That Policyholders in 
Old Assessment Organization Were 
Deprived of Their Rights 


LEXINGTON, Ky 
receiver is asked in the United States 


district court at Lexing 


t 11 t Ke 
tucky Central Life & Accident \ 
chorage, Ky., which is the largest life 
and accident insurance mipat 
Kentucky, and which collected in pre 
miums more than $1,255,625 in 1926 
he plaintiffs in the suit are Max D 


Holmes 


Made 


Fightmaste r and Ik nn 
Fraudulent Representations 


The plaintiffs clain 
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CONGRESS ATTENDANCE 


BIG TURN-OUT IN CHICAGO 


Over 1,200 Registered for All-Day Ses- 


sion—Had Strong | 


Program 





un 


MICHIGAN LICENSE OF 
20TH CENTURY HELD UP 


Chicago Company Will Not Be Au- 
thorized to Write Business Pend- 
ing Investigation of Charges 


OPENING GUN OF FIGHT 
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A wishbone instead of a 
backbone is not so good. 


If you're just “wishing” 
in the insurance busi- 
ness.....don t come to Us. 


But if you have a man- 
sized backbone and 
want to put it to work 
where the greatest op- 
portunity offers, drop 
us a line. 


Our Square Deal 
Agency Contract will 
be of interest if you are 
living in or thinking of 
moving to Wisconsin, 


Minnesota, lowa, or 
Qhio. 


Insurance Company 





1 West Main Street 


Madison. Wisconsin 





UNDERWRITER 


| weekly premium plans are watching the 
| Situation with great interest. 


Want Code of Ethics Recognized 


In going before the commissioners, 
the Conference will further seek to have 
its Code of Ethics, which has proved 
its value in regulating the relations of 
Conterence members with each other, 
recognized as a general standard for 
the regulation of industrial accident and 
health companies, whether members of 
the Conference or not. This recogni- 
tion is sought on the ground that some 
such standard is needed for the protec- 
tion of the public and that the Confer- 
ence Code has demonstrated its effic- 
iency in the field which it seeks to cover. 
In the earlier days of the Conference, 
controversies between companies regard- 
ing the “switching” of business were al- 
most the normal condition, while for a 
number of years now the grievance com- 
mittee, to which complaints of that kind 
are referred, has reported at meeting 
after meeting of the Conference, that it 
has had no business brought before it. 


What Conference Code Provides 


The Code of Ethics contains these 
provisions in regard to the soliciting of 
agents or business of another company: 

1. No member shall induce, or per- 
mit its agents or representatives to in- 
duce, directly or indirectly, any policy- 
holder of another member to lapse or 
discontinue his existing policy of insur- 
ance; and no member shall knowingly 
issue a policy to any person who has 
previously carried insurance with an- 
other member unless his former policy 
with the other member shall have been 
lapsed tor at least 30 days immediately 
preceding, provided, that said 30 days 
limitation shall not apply as regards 
persons who apply for insurance on their 
own initiative and without the solicita- 
tion of agents. 

2. No member shall knowingly issue 


| a policy to any person who at the time 


is insured with another member, unless 
satished in good faith that such person 
will continue to carry both policies and 
that his financial income warrants his 
so doing 

3. No member shall, directly or in- 
directly, employ any agent of another 
member, without first notifying such 
other member of his intentions so to do, 
and until after such agent shall have 
honorably terminated his employment 
with his former employer by giving 
proper notice and shall have settled his 
utstanding accounts in full 


Covers Industrial Business Only 


In its wording it applies to industrial 
business only, and it was made clear 
n the discussion in connection with the 
resolution adopted at the recent Confer 
ence meeting that, although probably 
the majority of the Conference com- 
nies are now writing more commer 
ial than industrial business, some ot 
em in fact having no business at all 
of the latter class, they construe the 
Code provisions jus 


only to industrial business 


cited as applying 

In connection with the writing of com 
mercial accident and health business it 
s very generally recognized that on that 
class of business, as with the other lines 
vritten by the multiple line casualty 
companies, the ownership of the ¢xpira 
tions belongs to the avent or broker and 
he is at liberty to place the business 


ith anv company that he wishes. That 


one of the principles that has been 
contended for so strenuously by the Na 
tional Association ¢ Insurance Agents 


nd there is no inelination on the part 
he specializing accident and health 
panies to take tissue with it in any 
eral way on that point 


Held to He on Different Rasts« 


It s ontended owever, that the 
vriting of industrial busimess ts on an 
entirely different basis and that any et 

on the part ef a company to trans 

ler hytpsaile ot that sort especially on 
wholesale scale hould he recognized 
violation of correct 
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| SHOWS OBJECTIONS 
| BE AID, NOT HINDRANCE 


GIVES SALES DEMONSTRATION 


| Frank M. See Illustrated How to Over- 
come All Obstacles in Chicago 
Address 


A forceful demonstration of answer- 
ing objections was given by Frank M. 
See, manager for the Union Central 
Life at St. Louis, before the annual sales 
congress of the Chicago Association oi 
Life Underwriters last Friday. Mr. See 
prefaced his demonstration with a few 
remarks on the subject of meeting ob- 
jections and then in rapid fire order an- 


| swered objections raised from the floor 


Is Not Hindrance 


It was first pointed out by Mr. See 
an objection is not a hindrance to a 











FRANK M,. SEE 
Union Central Life, St. Louis 


sale, but a sign post to the real interest 
of the prospect. He said that properly 
used, the objection could be made an 
aid to the sale, rather than a hindrance 
Furthermore, he pointed out that it is 
a dangerous procedure to take the ob 
jections as raised and combat them, as 
this arouses the antagonism of the pros 
pect. Mr. See pointed out that the 
objection raised by the prospect is his 
idea and anyone will fight for his ov 

ideas, if they are openly questioned 


Two Main Classes 


Objections were divided into 
main classes by Mr. See, those whic! 
are excuses and those which are raised 
through ignorance, lack of understan« 
ing and incomplete understanding. As 
for the first class, he said that the ex- 
cuse objection is a habit response to put 
off the sales talk. It is the natural re 


action of the prospect his class ol 
objection, however, should never be 
challenged. It is usually encountered 


during the opening statement and this ts 
the most critical time in the entire aj 
proach. The challenge of the prospect's 
objection at this time might definitely 
lose the sale and even the opportunity 
for a continuance of the interview 
These objections are expressed opinions 
and they are personal lf challenged 
the prospect will throw all of his ener 
vies into the defense for them hus 
they will become more than passing 
jections and excuses and actually \ 
antagonisms to the sale. In the sec 


' 
+t 


class of objections, those resulting 
ignorance and lack of understanding 
incomplete understanding, there ts 


very real need for the best of lite 1 
1,1! 


surance salesmanship. The agent shoul 
take these objections and not « hallenge 
them, but rather explain them \dmit 
ting the premise, the argument can be 


| reversed It is up to the agent to 
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the prospect as much as he knows about | 
life insurance without challenging the | 
latter’s intelligence. It is essential that | 
the agent always grant that the pros- 
pect is always right and with this view- 
point in the approach, all objections can 
easily be turned into the advantage of 
the agent. 
Objections Answered 


Mr. See then proceeded to answer 
objections raised from the floor, a few 
of which are briefly reviewed as follows: 

. & * 


‘I have all I 
you feel that way, 
all you want to own? 
life insurance but own 
gestion was one of the 
vention, and practically 


can carry.'.—I know 
but do you have 
You do not carry 
it.’” (This sug- 
hits of the con- 
all of the speak- 
the audience 


ers and a large part of 
later referred to the value of the idea 
that life insurance is not carried but 
owned.) 
. . ~ 
“*T have a friend in the business.’— 


‘You are not too old to be making new 
friends.’ ” 
* * * 

“*T can invest my money at 6 percent 
. he- | + ‘ ° . y 
and handle my own finances.'— Whom 
are you investing for? Yourself, your 
wife, your boy. or your girl? For your- 
self, perhaps you can handle your own 
investment, but for your wife, boy and 





girl, life insurance is by far the best 
medium and that is a three to one 
ratio.’” 

* ” * 

‘My wife objects.—Of course she 
does, why shouldn't she? As long as 
she is } wife, she will object. But 
ask any widow.’” 

= - . 
't want to leave a lot of mone) 


‘Neither do 
turned to the 





ids to squander 


nd that why I have 


18 
1 








self administered trust fund of life in- 
surance to ntee the future of my 
ildre . 
= * > 
N e is dependent on me.’-—Then 
1 need lite insurance more than other- 
se, for whe get old there will 
es ne¢ r yi to be dependent 
n 
> - > 
I ¢ t s t leave the money 
r other men to spend.’—'Have you two 
tures of vour wife, one taken when 
Narre ner and ne as she is carry 
g t the duties a fe Wirtl 
; ce tures 1 ente rta that 
’ t regarding her 
* * ” 
go t work again.’— 
dé arent Ir wile as working 
r 1 marrie er. But you should 
remit tha ‘ she married you, 
y ° ee + & + r ¢ den te 
> 7 * 
: ree licy and 
; te , Bate, "ne W ld 
k r t r r . 
> el 
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RATIO OF THE ACTUAL TO EXPECTED 
MORTALITY FOR NUMBER OF COMPANIES 





HE rate of actual to expected mor- [ 
tality of a number of life companies 


covering last year as compiled from 
the Little Gem life insurance chart pub- 
lished by THE NATIONAL UNDERWRITER is 
as follows: 


Abraham Lincoln 
Acacia Mutual 

Aetna Life 
American Bankers 


American Cent., Ind... 

American Life, Mich 

Amer. Life Reins... 

American Natl., Tex 

Amicable Life .... 

Atlantic Life, Va... 

Se Ss ko cr eb ee eRe eee ae 
 -h ets « suid 6s ade hae ad 


Bankers Life, la...... 
Bankers Life, N« b... ‘ 


Bank Savings Life...... 
Berkshire Life, Mass 
Business Men's Assur 
‘alifornia State 

‘anada Life ...... 
‘apitol Life, Colo 
‘entral Life, la 

‘entral Life, Tl 


‘entral Life, Kan 
‘entral States. Mo 
‘olonial Life, N. J 
‘olumbia, Ohio 
‘olumbian Mutual 
olumbian Natl 
‘olumbus Mutual 
‘ommonwealth, Ky. . 
‘onnecticut General 
‘onnecticut Mutual 


‘“onservative, W. Va 
‘ontinental Amer., Del 
Continental, Tl 
Continental, Mo 
Cotton States Life 


Detroit Life ... 
Equitable, N. Y¥ 
uitable, Ia 
*Eureka-Marviand 








Farmers & Bankers 
Farmers Netl., Ill 
Federal Life, Il 
Federal Union Life 
Fidelity Mutual. Pa 
Franklin Life, Ill 


Great Northern, Tl 

Great Southern, Tex 

Guardian Life. N. ¥ 

Home Life, Ark 

Home Life. XN. Y } 
t*Home Life, Pa , 
Illinois Life 5.3 
Indiananolis Life TRA 
International Life. Mo $9.2 
Inter-Southern Ky 51.8 
lefferson Standard, N. ¢ $6.6 
®lohn Hancock AR 4 
Kansas City Life 10 

Tamar Life 41.9 
Life & Casualty. Tenn 44.3 
Life Insurance Co. of Va &7.9 
Lincoln Natl., Ind 52.4 


URGES ELIMINATION OF 
MYSTERY IN BUSINESS 


(CONTINUED FROM PAGE 3) 
intangible, but is to a very marked de- 
tremendably selfish institution. 
that it assures what one lives 
create an estate. Dr. 
said that all man lives to create 
an estate and life insurance is the only 
true guaranty of this objective. Life in 
surance renders tangible the intangibl< 
elements of economic life and in 
view of tl relation it shou ] 
standpoint of life. 
tial to first know what life 
eliminate the my 


about it. 


gree a 
H« said 
fc r—to 


afte 
alter 


the 





from the It is essen 
insurance is 
nd then stery which 


has been created 


Suggests Piain Phraseology 








4 ' ' il, 

48 a suggestion tor the elimination ot 

the 3 ter Dr. Huebner recommended 
the discontinuance of vague terms suc] 
yeneficiary, premium, policy and the 

ke He made a definite comparison 
ith a business transaction, not only 

to show the relative importance of the 
t eo) v } 1 al 0 to the rela 

tive importance of the ‘ is 
, re wit the alt ‘ eler ent 
He cited the left ane rig) e ot the 

er the cause ot the r 1 ol i 
king ‘ He owed that the nh 

gz iund 3 the same the life ! 
ee i and the poli is actual 

1 ny more thar a nking nd for 

e creation of the estate based on the 

r lue of the insured I he preniun 
the deposit paid into the sinking fund 
Jhe beneficiary is the bondholder of th 
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Pct 

ES SS ee eee 6 Balen 
Massachusetts Mutual Life 50.7 
Merchants Life, lowa..... 38 
Michigan Mutual Life. .......ccccces 0 





Mid-Continent Life.... 
Midland Life, Mo...... aaa ead 

| Midland Mutual, Ohio.... : Ter | 
I I, a 6s on dd he a axe 60 


Minnesota Mutual 
Missouri State 


Ee ee 38 
Mutual Benefit ...... 5: 
*+Mutual Life, Md... 48 
Mutual Life, N. Y.. , 51 
Mc ice eeecaceneaees 46 


ou 
BO be she he C9 Hh OO RO et CO et Be 


National Guardian ........... ae 
| tNational Life & Accident.......... 69 
National Life, Vt........ 7 51.9 
EES TE, Mic cccccceoeces 56.0 
New England Mutual. 45.8 
New World, Wash 49.4 
. ... be eer 54.5 
North American, III. 50.1 
oo, ER 28.0 
Northern States .. bs 55.4 
Northwestern Mutual , ewe 
Northwestern Natl... ; j jos Se 
Occidental, Cal : . 44.1 
Ohio National... : 2a 
Ohio State Life . $7.2 
Old Line, Wis.... ee 
EN win «awh 0G ease edhe tn ee 55.0 
Pacific Mutual .. nett . 43.6 
Pan American ; 57.4 
Penn Mutual Life 7 
Peoples Life, Ill 
Peoples Life, Ind 5. 
Peoria Life, Ill bak aE ee armen 44.0 
Philadelphia Life : 84.1 
Phoenix Mutual 48.8 


Huebner 7 


eae : F 52.9 
Provident Mutual, P’a 49.2 
*Prudential - 52.7 
Public Savings .. ee. 
Register Life, Ia. od 33.7 
teliance Life, Pa. 55.4 
teserve Loan, Ind 40.9 
Royal Union, Ia.... sae ae 
St. Louis Mutual . . 62.8 
Scranton Life .... . 54.2 
Security Life, Tll.... . 51.9 
Securitv Mutual, N. Y 72.2 
Shenandoah ........ 59.8 
Southern States. Ga 44.7 
Southland Life, Tex . 47.7 
Springfield Life .. : . eT 
State Life, Ind.... 65.2 
State Mutual, Mass 56.4 
Sun Life, Md.. : 6.2 
Toledo Travelers 70.0 
Travelers An 


Union Central , —- 


Union Mutual 56.9 
T’nited Life & Accident R50 
Victory Life, Kan 21.1 
Volunteer State, Tenn 59.0 
West Coast. Cal 56.7 
*+Western & Southern 68.8 
Western States, Cal.. 42.7 
Western Union, Wash 69.1 


*Ordinary ently 
tIncludes industrial 


going concern. The difference between 
the two is that the business institution 
with its sinking fund has no assurance 
that the total fund will be attained in 
the future, whereas the life insurance 
contract guarantees the ultimate goal. 
Protect Self 


It was shown by Dr. Huebner that 
the left side of the ledger was equivalent 
to the altruistic phase of life insurance, 
that which provides for the widow and 
the orphan Jut he pointed out that the 


Need to 


right side of the ledger was necessary 
to balance the scales and that it was the 
right side which cared for the self ele 
ment. Dr. Huebner questioned the fre 
quent use in life insurance of “100 per 


cent protection” saying that he did not 
know just what this meant when used 
in connection with certain life insurance 


policie He did know, however, that 
it applied to all policies to the extent 
that 100 percent protection is not as 
sured until both the dependents and seli 
are cared or 

The need and value of a definite life 
insurance program was pointed out by 
Dr. Huebner with particular reference 
to his own case He said that he is a 
firm believer in life insurance He has 
become little more than a premium 
payer and a a result i broke” most of! 
the time, but constantly getting richer 
He said that he ha come to the con 
clusion that the surest and most satis 
factory manner ol creating an estate ts 
through life insurance and he has deh 
nitely established hi program ol estate 
creation in this wa He has cared tor 
both the right and the lef ide of the 
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ledger, providing amply for his depend- 
ents, but also for himself, both for old 


age, emergencies and present day re- 
lease from worry. Furthermore, the 
definite program of premium payments 


requires constant work on his part to 
keep them up and this has been one of 
the important motivating forces in his 
life. He said that it would very 
easy for him to become lazy and relax 
in his work, but the knowledge that the 
life insurance premium is coming due 
urges him on. It is a medicine against 
laziness. 


} 
pe 


Cites Common Weaknesses 





Dr. Huebner said that there are four 
notable weaknesses to which all men are 
subject and which can be handled only 
by life insurance. He said that they 
are not found more in one than in an- 


other, but are found in all average 
human beings. The first of these is the 
failure to properly safeguard time. A 


prospect who has a preference for his 
own investment program rather than life 
insurance does not even know that he 
will live long enough to carry out his 
program. Life insurance, theretore, is 
a guarantee of time and assures him the 
completion of his program. In the sec- 
ond place, lack of willpower is a human 
weakness and one of the most trouble- 
some. It is simple enough to plan a 
program, but far more difficult to work 
it out and life insurance is the best as- 
the 


surance of carrying out program 
Thirdly, all men are subject to the weak- 
ness of inability to keep what is ac- 
cumulated. 


Investment Service Important 


The investment service of life insur- 
ance is one of the most important parts 
of the great profession. Dr. Huebner 
said that he is always interested to read 
what life insurance investments were 
doing for various branches of business 
and for the country as a whole, but he 
is far more interested to note what it 
doing for himself in an investment 
way. This is an important phase from 
a personal standpoint. The individual 
investor cannot secure the spread and 
average of investment offered through 
life insurance in any other way. If his 
insurance company has 5,000 of 
investments, and he has a $5,000 policy, 
he has invested $1 in each of the 5,000 
investments and such a spread would 
be impossible in any other way. The 
fourth weakness to which all men are 
subject is laziness and in this connec 
tion life insurance the most effective 
medicine. 

will 


is 


Classes 


Is 


Is 


Become Counselors 


Dr. Huebner closed his remarks with 
a picture of the life underwriter of to 
morrow, saying that salesmanship as tt 
is known today will not exist tomorrow 


He said that the life underwriter will 
not be a high pressure salesman, but 
will be a counselor, called in by the 
policyholder for insurance advice. The 


public appreciation of life insurance 1s 
growing so rapidly and becoming so 
widespread that it will not be neces 
sary to sell the business, but rather to 


offer expert advice to those who are 


already sold on it and seeking ample im 
surance protection This will not call 
for a lessening of effort in lite imsurance 
but rather an imereased eftort for the 
reason that all in the business would 
have to be experts and able to give ex 
pert advice 
Prof. Bishop to Speak 

The fourth of the series of mine le 
tures by national authorities on cooper 
itive life msurance and trust ogran 
will be given under the auspices of tl 
Detroit Late Underwrite \ chat 
I lhe speaker \\ ral | | yeh] \ le 
University Prot. Bishop*is account 
ne of the most practical ot t bu 
ness administration lecturer issociat 
with the eastern university. progral 
Prot Bishop will be introduced 
Henry Ledyard, counsel for the Um 
Trust Compan under whose directio! 
these lecture are beme wivet 6 
unetion with the otheils of the ay 
troit underwriters’ organizath 
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Eighty-second Annual Statement 
To the Policy-holders: 


You, the members of the New York Life Insurance Company, owned 2,220,784 policies at the close of business on December 31, 1926. 

You are a vast community of people representing every honest walk in life—farmers, bankers, tradesmen, merchants, laborers, manu- 
facturers, employers and employees, and professional men and women—young and old—all banded together in a common enterprise for the 
common good. 

If you and your families could be brought together, you would populate one of the largest cities in the world. What a city it would be, 
with every family striving to safeguard its own future through a single co-operative institution for insurance and savings! 


A Prosperous Year _ Cash Value of Life 


Fire insurance and life insurance 
protect values. The value of a 
worker's life is the cash worth of 
his future net earnings, usually tar 
greater than the value of his prop- 
erty. The following points may 
help you to estimate the monetary 
value of your life: 








In 1926, this Company, which you 
own, wrote another chapter of prog- 
ress: 


New insurance over 


900 Million Dollars. 


Total insurance in force over 





















5% Billion Dollars. AY The United States Government 
Paid to members and beneficiaries a ¢ fixed $10,000 as the insurable life- 
over fi i}} ] value of American soldiers and 

133 Million Dollars. : t 4 4}: sailors in the Great War, Mostty 
7 . Ss. bi Younc Unmarriep Men Wuo Hap 
including over } $4 , a 1% BEEN EARNING SMALL INCOMES OR 

53 Millions in Dividends. +e ‘3 it Sleoeih cae Dae 
You, the policyholders, have accu- ay 1 a ik _Recently, according to the New 

mulated assets of more than 114 Bir- eee L iy \ RK Times, the American Statistical 
LION Dottars. This money plus your : ar 4 #2) \ssociation declared that the money 
future deposits and compound interest ; at ¥ 1} ' value of the average poe lite in- 

cluding, children and adults who earn 





will eventually provide for payment of 
































~ ; * ° ; mec He ; 217 5 yt : . 
the Company’s obligations to you and no income), is $17,500! As an _ Iy- 
your beneficiaries. COME-EARNER, THE VALU! YOuR 
We believe we are one of the com- LiFe Is Mr c 4 pREATER. 
panies Hon. Charles Evans Hughes ‘ : sider the capital required to 
° : ° ‘ nNroauv > ) ’ > fry y terect \+ 
had in mind when he recently said: suce inc irom ere At 
. : d eo > t takes $24,000 to vield $1,200 
“T like to think of the spirit of life 1 vear—S$100 a month. 
insurance, for it is the spirit of achieve- , 
oan * How Much Insurance Is Needed? 
. [he answers to the following 
Nylic Is Your Investing Agent questions will enable vou meas- 
\\ 
reer : 2 Tose ure your insur needs: What is 
The fund of more than 1'4 Billion Mua ‘a , ; wi ve 
Dollars is invested in accordance with auire in vour old age. or if vou hee 
the strict requirements of the laws of HOME OFFICE BUILDING | come totally and permanently dis- 
the State of New York; and it plays a NEW YORK LIFE INSURANCE COMPANY abled. and what is the smallest an- 
substantial part in the development of MASUR AUENGG TO SUUETS anG.—-TauntS ent wanYeCRUENTE Guaalt nual income vour family could man- 
the nation’s farms, homes, railroads NEW YORK CITY age on if vou were taken away? 
and public works. Is it $500 a vear. or $1.000, $2.000, 
As policyholders, you practice thrift. $5.000. $10.000. or more? 
You invest soundly and safely. Your money will be available to vou and How much will it require to settle your estate—to pay vour debts, 
your dependents, impressed with emergency-power, at a time when it will mortgages, and taxes, including the federal and state inheritance 
be needed most. taxes? 
rn ° . . LT] } Ve : - e 
That is what Mr. Hughes meant when he said, in the address to which I N cash WHI be neede 
have just referred, that a life insurance policy was the best guardian of the OF ae . your ¢ ny, to's to enable sur 
purse that had ever been discovered. viving partners or stock st : $S0¢ s interest 
sm the heusiness carry ¢ 
Small Average Policy Your Program 
, . -_ . = = . —— Baa tatue fi . . = tharecsae wree are mens 
Your total insurance is impressive; but if vou divide it by 2,220,784, \ ive a g ecaus $ es 
the number of policies, you will find that the size of the average policy is POSE PUG: $ today AOW [af SOFT Is s x 
only $2,590, mark Vou nm t? May I suggest t £ 
» » ' re ll C \ ‘nts ft | » \ 4 > 
Ot course, some members have more than one policv: and many of set 2 
. : . . ' s, so that \ eel s eas $ 
vou are also insured in other companies. But the great majority are . : 
UNDERINSURED, as you will see. DARWIN P. KINGSLEY, President 
Financial Summary, January 1, 1927 
ASSETS LIABILITIES 
Real Estate; First Mortgage Loans on Farms, Homes and Busi- ; 
ness Properties by aie $ 440,388,584.62 Insurance and Annuity Reserves $1,003,297,782.00 
Bonds U. S., other Gov’'ts, States, Cities, Counties, Public Utilities, Dividends payable to Policy-holders in 1927 34,535,527 00 
R. R.’s, etc. i 583.984.590.22 All other Liabilities 102,448,175. 76 
Policy Loans, Cash and other Assets 242,692,691.20 General Contingency Funds 106, 704,381.28 
Total . : $1,267,065,866.04 Total $1,267,065, 866.04 
Total Income in 1926 $295,341,937.98 
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Speed of Service 


is one consideration that means 
satisfaction and pride in the heart 
of the alert salesman. Ability to 
produce the completed policy con- 
tract with a minimum of awkward 
waiting is a joy to him whose pur- 
pose is service, as well as to him 
who has applied for protection. 
24-hour issuance has long been the 
rule with the American Central. 


SUBSTANDARD BUSINESS 


is frequently encountered by the 
fieldman and it is a decided advan- 
tage if his company is adequately 
repared to handle such cases for 
oe quickly in its own office. 
Substandard writing by American 
Central representatives is rendered 
especially convenient by special 
rates included as a part of their 
equipment and by the Company’s 
clean-cut system of substandard 
underwriting. 


REINSURANCE FACILITIES 


are so scientifically perfected that 
there is practically no delay in 
securing coverage for excess lines, 
thus leaving the representative free 
to produce with maximum speed 
and effectiveness. 


AMERICA 
CENTRAL 
LIFE 


INSURANCE COMPANY 
INDIANAPOLIS 























| INDIANA SALES RALLY 
HELD BY THE TRAVELERS 





MANY SPEAKERS ON PROGRAM 





| Home Office People Were Present to 
Give Instruction on Various Fea- 
tures of the Business 


| 





INDIANAPOLIS, March 23.—A 
state sales conference was held here on 
Monday and Tuesday of this week by 
| the Travelers for its agents of all de- 


| partments. Supervisors of Agency Field | 


| Service D. J. Bloxham of the life depart- 
ment, J. H. Eglof, casualty, P. G. An- 


Jr., of the life and accident group de- 
partment were present from the home 
office. 

Four business sessions were held. On 
Monday morning life insurance was the 
| subject and in the afternoon automobile 
and public liability. Tuesday morning 
fire, accident and group were discussed 
and Tuesday afternoon was devoted to 
miscellaneous lines. 

Among the speakers were Manager A. 


view”; L. G. Gordner, “Establishing a 
Program”; Harry Wilson, “Business 


Insurance, an Economic Necessity”; D. 
J. Bloxham, “Opportunities in Life In- 
surance.” Others were George H. Rad- 
cliffe, branch manager; William L. 
Walls, Bedford, Ind.; Paul G. Smiley, 
Washington, Ind.; 


H. Eglof, T. J. state 


Butler, Indiana 





W. Sutton. 


agents from all parts of the state. 


G. V. CLEARY WRITES 





Gerald V. Cleary, head of the Chicago 
branch of the Reliance Life, recently 
wrote a $1,000,000 ordinary life policy 
on the life of John A. Carroll, Chicago 
banker and real estate man. The policy, 
which embodies accident and health 
features, names Mr. Carroll's immediate 
family as the principal beneficiaries, but 


benefits. The premium on the policy is 
aproximately $47,000 a year. 
surance will be handled by some of the 
companies among the 43 reinsurance 
| connections of the Reliance. 

Mr. Cleary has given publicity to the 
unusually large volicy by publishing in 
booklet form sketch of Mr. Carroll’s 
business career. The insured is head of 
three banks on Chicago’s south side, 
and a number of important real 
|} estate holdings. His rise from poverty 
to riches has been rapid, and the ac 
count of this rise reads more like fiction 
than like fact. 

Mr. Cleary now has in work a plan 
for having his company publish 10,000 
copies ol the booklet for distribution 
the children of policyholders 
Reliance. 


has 


among 
with the 


Celebrates 20th Anniversary 


The Inter-Southern Life Tuesday 
night celebrated its 20th anniversary 
with a banquet for the officers of the 
company and employe . ol the home 
agency The speakers included ( G 
Arnett, president; C. Lee Cook, Mrs 
John L. Grayot of Madisonville, former 


Upshaw ol Geor 
Sheehan won the 


“The Value 


Congressman Will D 
wia. Miss Margurite 
prize for the best essay 
of Standing by Home Institutions.” 
Among those present were the presi 
dents of the senior classes of the var 
ious high schools of Louisville who will 
carry the message of the beneficence 
of life insurance back to the schoolroom 
children they heard it 


on 


and school as 


‘from the speakers 


derson, fire, and Assistant J. S. Reber, | 


Sullivan, Indianapolis, “Life Program”; | 
L. J. Froelich, “Preparing for the Inter- | 


P. H. Carmody, J. | 
agent, Travelers Fire; A. Sullivan, H. | 
B. Wilhelm, N. S. Kos, F. G. Bock, Jr., | 
J. S. Reber, Jr., P. J. Kelleher and A. | 


The conference was well attended by | 


$1,000,000 LIFE POLICY | 


his business also will participate in the | 


Rein- | 





1927 


March 25, 








NORTHWESTERN MUTUAL - 
MAKES APPOINTMENTS 








| 
| 
' 


| POINDEXTER IS PROMOTED 





_Groes From the Kansas General Agency 
to Assistant Superintendent 
of Agencies 





The Northwestern Mutual Life an- 
nounces the appointment of Urban H. 
Poindexter of Kansas City as assistant 
superintendent of agencies at the head 
office. It also announces the appoint- 
|ment of Dr. Frank M. Moxon of San 
| Diego as assistant medical director. 
Mr. Poindexter has been joint general 
| agent for Kansas with his brother in 
the firm of C. H. & U. H. Poindexter. 
He was a mining engineer for a num- 
ber of years and entered life insurance 
as a district agent. Upon the retirement 
of his father from the general agency 
of E. W. & C. H. Poindexter, Jan. 1, 
| 1923, ie became a member of the firm. 
C. H. Poindexter will continue as sole 
| general agent for Kansas. 
| Dr. Moxon comes from the Mayo 
Clinic at Rochester, Minn., where he was 
staff member for the last year. Previ- 
| ous to that he was in the United States 
| naval medical corps. He is a graduate 
of George Washington University at 
Washington, D. C., the Naval Medical 
School and the Marquette University of 
Milwaukee. 


| SEVERAL PROMOTIONS ARE 








Charles D. Rarey has been elected 
comptroller of the Travelers, succeed- 
|ing J. William Hampden Pye, who died 
recently. Mr. Rarey was born in 1888 
in Columbus, O., and in 1910 he became 
cashier for the Travelers at the Colum- 
| bus branch, The next year he was made 
| traveling auditor and in 1915 he was 
elected auditor. 

Frank J. Flynn, who has been chosen 
auditor of the company succeeding Mr. 
Rarey, started with the Travelers as a 
clerk in 1905. In 1911 he was trans- 
ferred to the audit department and in 
1922 elected assistant auditor. John J. 
Nolan, assistant auditor who now be- 
comes assistant comptroller, started with 
the Travelers in 1912 as a clerk and 
later was appointed assistant cashier of 
the Cleveland branch. Later he became 
assistant cashier of the Hartford branch 
and in 1919 was made a traveling aud- 
itor, being elected an assistant auditor 
} in 1922. 

Roy E. Underwood, traveling auditor 
who now becomes assistant auditor, 
started as a cashier for the Travelers in 
the Worcester branch in 1913. He was 
transferred to Albany the following 
year and made a traveling auditor in 


| 
MADE BY THE TRAVELERS 


1915. Bartlett T. Bent, who now be- 
comes ofhce supervisor, joined the 
| Travelers agency department in 1909. 


Later he was assigned to the group de- 
partment and in 1923 was transferred to 
the department of office supervisor. 
Business from Policyholders 
Some 34.8 percent of the total paid 
lior production of $6,181,784 for the 
:quitable of lowa during February was 


The 


secured from old policyholders. 
Wallis & Tyson Agency of Philadel 
phia took agency production honors 


| with a paid-for production of $558,500 
It produced 66 percent of this total 
from policyholders. The other leading 
agencies were: Hoey, Ellison & Wendt 


New York City; H. S. Sutphen, Pitts 
burgh; C. R. Walker, Cleveland, and 
| F. A. Smart, Detroit 

H. J. Miller of the Philadelphia 
agency led all personal producers in 
February with a_ paid-for total oi 
$165,000, Of this amount, $90,000 was 
secured from old policyholders. J. H 
Reese, Philadelphia; D. H. Swartz, De 
troit: R. O. Claypool, Philadelphia 
and R. M. Smith, Jr., Philadelphia, wer 
the other leading agents in the order 
| named 
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Tom Wise knows —/uilds bridges 


and conquers wildernesses 


T IM WISE learned early in his career that it ts not soul of visio \Wise reasons that 1! vo 
sufficient for an insurance agent alone to hav motivates the efforts of his Company and lumselt, a 


vision. Wise had it; otherwise he would be in a dittet if sympathetic understanding guides their quest 
ent line of business today. But, for him to foresee the must, moving with his ¢ 


vast future of insurance, and his Company not to: fo realization ot his hopes 


him to advocate progressive methods of service 
growth, and his Company to react without interest—put lo find visio n Wise looks past the exterior signs 
a brake on lus enterprise and retarded the spark of his tf a company He searches its purposes irs 
ambition true aims. Character, rather than resout : s the 
st Cs ces cate 
So mm measuring the ideal company connection i character ts an indicator of future s 
Wise puts vision first. Everything accomplished exists 
in someone's mind before it lives in realitv. All growt! om Wise knows that above all things t! 
begins with a seedling of thought, planted in the ferti! panv offers # , issured and success! 


INTER-SOUTHERN LIFE INSURANCE Co. 


CAREY G. ARNETT, Presiden: Home Offices, Louisville, Ky. 
Capital, Surplus and Reserve for the Protection of P holders * - $13,563,462.03 
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THE NATIONAL 


MILLION DOLLAR PRODUCER GIVES 
SOME SUGGESTIONS ON SELLING 


OHN B. ADAMS, an independent ; With that picture in his mind, it is then 

writer who entered the business three | very simple for me to swing into talk 

years ago and last year paid for more | on figures, which is my language. I ask 
than $1,000,000 was the speaker at the | him if he knows that if every year he 
third meeting of the winter educational | will make the same deposit (never say 
course being held by the John C. Mc-| premium) for 16 or 17 or 18 years, he 
Namara Organization, managers for the | can have all his money back at the end 
Guardian Life in New York City and | of that time. His insurance is a savings 
its environs. Before talking on the use account plus insurance, and all it costs 
of the mails in soliciting, in which he | him is his interest on his money. And 
is an expert, Mr. Adams threw out| if at end of 10 years he is in a tight 
many excellent psychological sugges- | place financially, there is a nice fat little 
tions on the use of fair and acute self- | sum ready at hand. 
criticism and on the best manner of 
approaching and talking with a pros- 
pect—or “the other man” as Mr. Adams 
prefers to call him. 


Uses Term “Deposit” 


“Let us build this up. He is not 
spending his money. He is depositing 
it. I show him the difference between 
|} an ordinary savings account and mak- 

“In leaving the other man with noth- | ing deposits in life insurance. Two sides 
ing accomplished, how many of us criti- | of a ledger. On this side is the savings 
cize ourselves? How many of us start | account into which he puts various items 
calling him names? ‘He is an old| month by month, week by week. He 
grouch. He is mean, blind, stupid, with- | has a goal, we will say, of $25,000. li 
out any brains.’ Always the alibi! | nothing happens to him, everything is 

| 


Should Analyze Work 


Nothing is more common or more stulti- | all right. But if anything happens to 
fying to a man’s work than the alibi. | him before his goal is reached, all he 
It is a form of conceit. How many of us | gets is his deposits plus a little inter- 
stop and think that the other man is as | est. On the other side he is depositing 
We can’t go through the world | the same amount of money. If any- 
hoping to change everybody. How | thing happens to him prematurely, the 
many of us go back over the conversa- arrow shoots down to the bottom of 
tion we had with the other man? ‘What | the column to the $25,000, which goes 
should I have done? What if I had| intact to his family. On this side he 
said this? He gave me the opportunity | is doing two things and on the first side 
that time, but T was so bent in trying | only one. 

to make him see my point of view that Cannot Sell by Mail 


1 couldn't see his.’ That is constructive 

criticism, and it is only through criti- “If any came here to hear me talk 
cism that we can advance. Be honest, | about using the mails in the hope of 
fair and square in criticizing yourself, | learning an easy way to sell life insur- 
and don’t alibi yourself on the alibi by | ance, they will go away very disap- 
I never do that: I see my pointed I do not believe I can sell lite 
insurance by mail. I have tried but not 
Med successfully. But I am a very firm 
believer that Uncle Sam can be used as 
a most efficient agent in leading up to 
the sale of life insurance. To put it 
simply, all I try to do in my letters is 
to smoke out the man who is thinking 
of life insurance. I know that right now 
there are thousands of men really think- 


he is? 


saying, ‘No, 
mistakes.’ If you do, you haven't any. 


Keep Down Resistance 


“IT have an expression that particu- 
larly fits my way of thinking—Get the 
other man’s bars of resistance down and 
keep them down! One of the common- 


est ways we in the selling field pull 


the. bars right up before ourselves is are 

by being too insistent at the wrong. ing of life insurance. My letters always 
eine Let me draw a distinction be- | have a plan. They are never general. 
tween insistence and persistence. A per- | Im one particular letter I ask the other 
son is never really insistent without | ™an to circle an age, and he does it and 


causing irritation, but one can always | Téturns it to me in a stamped envelope. 
be persistent in the most pleasing way All I am trying to do is smoke him 
Patience is a good word here. Be a Out—bring him to the surface. By us- 
little patient Let the thing ride just | g@ this system I have not made a cold 

little; let it roll along. Give the other | C4Mvass in 18 months and I am very far 
man a chance to buv by letting him! behind in my work. 


talk and ask a few questions | Letter Prepares the Way 
‘I believe very definitely that high 
pressure salesmanship is a thing of the “He is smoked out I have been led 
to the man who is thinking of insurance 


' 
past I think it is cracking and that ) 
If 2 percent out of every 1,000 letters is 


good selling today is a much finer, more 
i gentle method It is the | answered, that is a good average. The 


quiet and 
method of discussion—to discuss the | other man knows I am going to call 
matter at hand By all means, never | and I drop in to see him. My card is 
argue [he minute vou begin to argue, | sent in—nothing on the card but name 
up go the bars of resistance. Put it to | and telephone number. When I am sent 
vourselves. how many of you were ever | in, I always repeat the name “Adams.” 
won over to anything by argument?|1 always tell him I am in the life in- 
The natural questien then is, what is | surance business 
-? Get the other man’s —My name is Adams. I am a life 
wut if he has anv knowl-} insurance broker. You answered a let 
edge of insurance Give him a chance | ter of mine 
to tell vou And never put yourself in Oh, yes 
an indefensible position \ man will You remember the one? You cir- 
sense that and give you his respect and | cled age 
confidence. If you try to defend a posi Yes, that is quite right. That was 
tion that cannot be defended, he just | an interesting letter. I was curious 
thinks you are foolisl about it. I was wondering how you 
Let Prospect Paint Picture came at it —— ° . 
Now, Mr. Smith, that is a rather 
Here i method I have used in| peculiar plan. It is rather long-winded 
keeping the bars down. It is not a trick | to tell—particularly to one not in the 
jut common sense In talking personal | life insurance business. Would it not 
surance, where the question is merely | be better for me to ask you a few ques 
protection for the family, I have never | tions so that you can tell me whether 
during the ast 18 months pointed out| that plan, if applied to you, will work 


at would happen to his wife | out well for you. 


hildren if he were not there to pro 











oes Se - Gains Prospect’s Confidence 
ide the income But what I have done 

this—told him explicitly that I was “Then I ask two or three questions 
not going to paint that picture he Now mv real purpose is to tell him as 
could do it very much better than I. | quickly as possible that that plan will 





himself. | not be good for him. I do this because 


Immediately he paints it for 


UNDERWRITER 


I know he expects me to sell him that 
plan. But I tell him why I do not be- 
lieve that plan is a good one for him. 
He wants to know why and then dis- 
cussion comes up quite naturally. My 
objective is not to sell him any particu- 
lar plan but to gain his confidence. 
Treated this way, about 25 percent of 
prospects begin immediately to ask for 
advice. 

“Now the bars are down and I am 
going to keep them down. The man’s 
confidence is a young and tender plant. 
I must not jeopardize it by trying to 
force its growth. I let him do the run- 
ning. I let him tell me what he ought to 
do. I do not try to force him because I 
am not afraid of delays. What does a 
little delay matter if you have a man sold 
—if you have convinced him or allowed 


him to convince himself. 1 am _ not | 


afraid of a man getting away from me. 
I have had quite a talk with him at his 
office or at mine. We are through—he 
said he would take it. Then | leave 
him alone, asking him only where he 
wants his examination, in my office or 


his, and when he wants it. He names | 


the time. Then I say, You are busy 
and so am I, and I am afraid we haven't 
time for the application now. The ma- 
jority will feel that I am running a big 
risk in this. On the contrary, I have 
cemented the deal. The man feels I am 
not going to take any more of his time 
and I have put him under a moral ob- 
ligation. 
Need Broad Average 


“Just a few more points—a chief one 


is that the merit of a new letter can- | 


not be judged until 1,000 have gone out. 
It is much better on the whole to keep 
away from it altogether. You cannot 
decide. If you are lucky, all right, but 
you cannot decide on the merit of a let- 
ter until 1,000 letters have gone out 
over a period of time. A thousand let- 
ters sent out in one day does not 
answer the question. A _ thousand oe 
ters should be sent out over a period ¢ 
thirty days. One of my best letters toe 
had 1,500 copies sent. It has pulled me 
along and made several thousand dol- 
lars, but the last five thousand letters 
have not given me anything. There is 
something that exists now that makes 
that particular letter wrong. I will try 
another one of an entirely different type 
and see what that does for me. I try 
always to get contact with the man in 
order to come to some sort of an agree- 
ment. Get some idea of the situation or 
drop him immediately. I size a man 
up when I see him as to whether I ever 
want to see him again or not. He can 
tell me to come back. I know there 
is nothing there. What is the use? I 
use the letters for new blood and new 
contracts and wiping out the china eggs 
and keeping the ball rolling—keeping 
the water tresh all the time.” 


DISCUSSED ‘ESSENTIALS 

OF SUCCESSFUL SELLING 
(CONTINUED FROM PAGE 3) 

the majority do not understand their 
own powers because of lack of con- 
centration. Mr. Bloxham said that this 
has been the basis of all of the recent 
developments in life insurance. The 
growth of life insurance sales courses 
in company home offices and life insur- 
ance courses in colleges reflects this. 
There are over 100 companies offering 
courses of study for their agents and 
over 100 colleges with life insurance 
classes, all in existence because those 
directing the business recognize that 
brain power is the essential to success. 

Need Expert Agents 


He said that this was long ago recog- 
nized in some of the home office de 
partments, the actuaries and invest 
ment managers being specialists and ex- 
perts whose entire life has been devoted 
to their branch of the business He 
said that the newer development in the 
business has added the men with the 
rate book to this group of specialists 
and experts. There is a need for the 
expert salesman. The public is demand- 
ing it 

The efficient use of time is the sec- 
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| ond important factor, applying both to 
|the mental qualities and actual field 
work. One hour a day spent in study 
—not reading, but study—would work 
|remarkable results. The squandering 
of time is the most vital loss in the 
business. Mr. Bloxham said that an 
analysis of a certain group of agents 
showed that those making $2,760 were 
| working on an average of 2% hours a 
| day. He said that the law of averages 
| applies in all things and applied to this 
| indicates the possibilities in the bus 
iness. There are few branches of bus- 
iness where similar returns could be 
achieved for the ettort expended and 
a doubling or tripling of this effort 
would result in a doubling or tripling 
|} of the income. Exposure to prospects 
will bring sales in a very definite rela 
tionship, the law of averages applying 
consistently. 


Little Difference Seen 
Mr. Bloxham expressed the opinion 
| that if the 100 leaders of any company 
were standing before the convention 








D. J. BLOXHAM 


Superintendent of Field Service, 
Travelers 


hall, no one could select the leader or 


even the ten leaders by sight. Chere 
is nothing to distinguish them Pheir 
only difference is in the amount oi 


work they put in, in combination wit 
the amount of thought they apply 

their business. Those who succeed lik« 
their work and spend their time in the 
business. He cited the actual exper- 
ience in 1926 in his own company, point 
ing out that among the leading produc 
ers was an agent from New York, an 
agent from a small western town, an 
agent from a city of 70,000 population, 
| an agent from a city of 38,000 population 
and similar variations, all millionaire 
producers and yet with countless varia 
| tions in conditions. All were the same 
in that they liked their work and were 
spending their time in the business 


| TOTAL LIFE INSURANCE 
NOW IN FORCE FOUND TO 
BE MORE THAN 82 BILLION 


Emerson R. ‘Smith. statistician ot 
Tue Nationa. Uberwriter and com 
piler of the Little Gem chart, finds tha 
out of a total of 263 companies as of 
Dec. 21, last, their group insurance in 
force is $5,747,763,375; industrial, $13 
$21,581,118; ordinary,  $62,614513,78¢ 
This makes a total of life insurance in 
force amounting to $82,283,859,279. The 
remaining companies, according to Mr 
Smith, which have not made their re 
port are small and will not materially 
affect the total to any extent. The fig- 
ures of the fraternal and assessment 
business in force will run about $10, 
000,000 Taking the 40 largest com 
panies, their group amounts to $5,411 
|} 099,425; industrial, $12,930,676,598; or 
| dinary, $53,164,913,704: total, $71,506 
| 689,727 
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TRUST COMPANIES AND B 


A directory of responsible financial institutions 





ILLINOIS 








Ov $2,000,000 Special Reserve Fund 
protects beneficiaries of life insur- 
ance trusts from loss on interest bearing 
securities of our selection. 

The nature and extent of this under- 
taking are set forth in a declaration of 
trust available on request. 


CHICAGO TITLE & 
TRUST COMPANY 





LIFE INSURANCE EDITION 


MASSACHUSETTS 


that are especially equipped to co-operate with 
life underwriters in creating life 


trusts, and in handling other estate problems. 








New England’s 
Largest Corporate Fiduciary 


$133,000,000 
S98 000,000 
Agency Acccunt 348 ,000 000 


TRUST DEP4RTMENT 


OLD COLONY 


~* COMPANY 


Individual Trusts 
Corporate Trust 





Trt 
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“i HE underwriter who can 

be swung over to the 
trust company form of ad- 
ministration will double his 





business.” 
Excerpt fr 


om an article by 
minent underwriter 


_ First Trust and Savings Bank 


Chicago 








March 18, 1891, is the date 
of the first Insurance Trust 
Agreement drawn by us. 


THE NORTHERN 
TRUST COMPANY 


CHICAGO 











THE 
PEOPLES TRUST AND SAVINGS 


BANK OF CHICAGO 


MICHIGAN BOULEVARD at WASHINGTON STREET 
CHICAGO 


R. B. Upham 


Earle H. Reynolds i 
VICE-PRESIDENT 


PRESIDENT 


Floyd B. Weakly 
SECRETARY & TRUST OFFICER 


MARYLAND 











MARYLAND 
IMPANY 





Northwest. Corner \~ 
Calvert and Redwood Streets 
BALTIMORE 


Robertson Griswold Vice President and Trust Officer 











MINNESOTA 











The Oldest and Largest 
Trust Company in the 
Northwest 


Charles V. Smith, Vice President and Trust Officer 
C. E. Drake, M. K. Mark, Assistant Trust Officers 


THE MINNESOTA LOAN & TRUST CO 


MINNEAPOLIS. MINNESOTA 




















NEW YORK 


THE CHASE NATIONAL BANK 
OF THE CITY OF NEW YORK 


57 Broadway 
TRUST DEPARTMENT 
VICE PRESIDENTS 
George E. Warren 
TRUST OFFICER 
George A. Kinney 
ASSISTANT TRUST OFFICERS 

Howard F. Walsh George ]. Runge 


Reeve Schley 


George L. Pierce Oliver B. Hill 
Edward S. Dix Vincent L. Banker 
| Frederick Pintard 
— =—— 
Life Insurance Trusts and Estate 
Problems are today of vital interest 
to every life insurance man. The 
National Underwriter takes great 


pleasure, therefore, in presenting to its 

readers this new listing of responsible 

financial institutions which are par- 

ticularly well equipped to render val- 

uable service to the life insurance man 

dealing with Life Insurance Trust and 
other Estate Problems. 


The National Underwriter 
CHICAGO 


insurance 


NEW YORK 











“I'll Make Assurance Double Sure” 


An explanation of the advantages of the 
life insurance trust. Send for a copy. 


THE EQUITABLE 
TRUST COMPANY 


OF NEW YORK 
37 Wall Street 


CHARTERED 1822 


THE FARMERS’ LOAN 
AND TRUST COMPANY 
NEW YORK 
Brings to the duties of Administrator, Exec- 


utor, Trustee, Guardian and Custodian 
the experience of more than a century. 








i ee Company is glad to cojperate impar- 

tially with all insurance representatives 
on any practical basis for the promotion of 
life insurance trust business. 


Guaranty Trust Company 
of New York 


140 Broadw ay 


OHIO 


We have a sympathetic understanding 
of the life underwriter’s problems. 


Central National Bank 


of Cleveland 


PENNSYLVANIA 


An Insurance 
Trust ts Safe, 
Economical 
and 
Convenient 





Chartered 1836 


Girard Trust Company 


Broad and Chestnut Streets, Philadelphia 


























SOLID GROWTH 


Last year was the sixth consecutive year 
in which this Company has shown a gain in 
new paid-for businessand consistently greater 
net gains. 


Thus far 1927 business shows a gain of 
44% over the same period last year. 


General Agency opportunities now 
available in Indiana, Illinois, Michigan, 
Pennsylvania, New Jersey, Maryland, Vir- 
ginia and West Virginia. 


The Agency Department 


THE MIDLAND MUTUAL 
LIFE INSURANCE CO. 
COLUMBUS, OHIO 





““Tts Performances 
Exceed 


Its Promises’’ 














You may believe there is nothing 
new under the sun, but after con- 
sidering our General Agency 
proposition you may not be so 
sure about it. 








HE Gem City Life was or- 
ganized 1911. For over 
16 years the company has 
had a steady and satisfactory 


growth. Old enough to have se- 
cured valuable underwriting ex- 
perience — big enough to have 
financial stability—young enough 


to have high ideals and great am- 
bition, and small enough to be 
able to maintain a personal con- 
tact with its agents. The Gem 
City Life is an ideal organization 
in which you will find all the 
good things you have been seeking 
in a company. 





General Agency Openings in 
West Virginia, Georgia, Ala- 
S. E. Ohio 


bama, Loutsiana, 


| 








The GEM CITY LIFE 


INSURANCE COMPANY 


Dayton - - Ohio 
| L A. MORRISETT. Vice-President 
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| AS SEEN FROM NEW YORK 


——=_— BY G. F. WILLISON. ————————'J 





BASIC CHARACTERISTICS 


“Have vou ever noticed that the more 


successful surgeon is invariably the bet- 
ter salesman than his contemporaries of 
equal ability? But do you realize that 
he uses that salesmanship only to re- 
lieve suffering with his clever knife? 
He’s a salesman first but an expert in 
surgery ultimately. Should a_ business 
life insurance specialist have the same 
basic characteristics? I think so,” de- 
clares Ralph Sanborn, associate general 
agent here of the State Mutual. “He 
should be a good salesman only to be 
able to prove to his client that he can 
apply business life insurance more efh- 
ciently than his competitors. Let’s 
make it our business to operate on every 
business life insurance case so well that 
the insurance-buying public will clamor 


for our services.” 
os a2 *@ 
LARGE INSURANCE ESTATES 


Business insurance is one of the large 
contributing factors to the increasing 
number of $1,000,000 insurance estates 
in the country, according to “Service” 
ot the Guardian Life, adding that another 
considerable factor is that millionaires 
today have little ready cash. — Insur- 
ance policies are also being increas 
ingly favored to provide their estates 
with funds to meet inheritance taxes. 
“With respect to this need of ready cash 
to settle an estate, it is interesting to 
consider a few instances brought out 
at the recent convention of the trust 
company division of the American Bank- 
ers Association. Theodore IP. Shonts, 
once head of the Interborough Rapid 
Transit system of New York City, left 
a net estate of $289,265. Administration 
charges, the Federal estate tax, the New 
York inheritance tax and other taxes 
totaled $116,805, effecting a bor wr Hines oi 
40 percent in the value of the estate. 


The cash available to meet these ex- 
penses amounted to $3,989. The late 
Theodore Roosevelt left an estate of 
$956,910. The various taxes and ad- 


ministration fees amounted to $130,645, 
a shrinkage of 13 percent. The cash 
available was $3,463. George W. Per- 
kin’s estate amounted to $5,925,420. 
\gain the taxes and administration ex- 
caused a shrinkage, in this in 
reaching $1,423,025, a deprecia- 
percent. The available cash 
Instances such as these, 
attention of the man of 


penses 
stance 
tion of 27 
was $183,697. 

brought to the 


COMPANIES LISTED BY 
INSURANCE IN FORCE 


(CONTINUTED FROM PAGE 3) 
Listed by insurance in force 
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i 4 Kquitable, N 
Grp $817,062,096 
> Travelers ; 852,714,939 
arp $1,112,336,465 
6 6 Mutual, N. ¥ ° 3,515,355, 080 
7 Northwestern Mut 3,303,842,471 
x 8 Aetna 1931,020,467 
Grp $1,032,359,398 
, § John Hancock 2,511,698,102 
Grp $ 61,279,569 
Ind. . 1,063,471,655 
if «10 Mutual Benefit 2,082,028,221 
11 ll! Penn Mutual 1,584, 288,506 
12 12 Mass. Mutual 1,4 tROOT4 
13 13 Union Central ] 1,528,428 
14 14 Sun Life, Can 1,269, 647,845 
Grp $95,441,884 
15 New eng Mutual HAR 220,116 
16 «16 Bankers Life In YOU 479,363 
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(iry SIAL, S04, UNE 
x J Provident Mut ROG RRR B54 
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irp ,8.508.71 
1 Pacifi Mutual G§28,535,91 
State Mut Mass »1 2,680,844 
i » Western & South if On Ome 
Ind $246,886.90) 
24 Natl. Life, Vt 499 561.91 
26 27 Nagultable lu $64,449,101 
6 Phoenix Mutual i Pau .1% 
Lincoln Natl {60 494.58 


(irp 91,66 TTT) 








means, must impress him with the 
necessity of making proper provision in 
this respect if his estate is to remain 


intact to fulfill his intentions.” 
* » 
FIRST NEGRO LIFE AGENCY 


New York City now has its first 
Negro life insurance agency with the 
formal opening here of the local branch 
of the Victory Life of Chicago, which 
has taken offices in Harlem. The event 
was celebrated by a dinner, which was 
attended by Anthony Overton, president 
of the company, who announced that its 
paid-in capital is now $300,000; Vice- 
Fresident P. M. Savory; Director of 
Agencies Joseph E. Stamps; and Direc- 
tors John M. Duncan and Dr. C. M 


Powell Among __ other prominent 
Negroes present were Dr. W. E 
liuBois, editor of the “Crisis,” and 


James Weldon Johnson, executive sec- 
retary of the National Association for 
the Advancement of Colored People, 
both of whom spoke at the dinner. Ax 
cording to an announcement, the Har- 
lem agency has already written about 
$300,000 of business since beginning 
operations about two weeks ago. 





* + 


GROUP INSURANCE ARGUMENTS 


Frank L. Jones, general agent for the 
Equitable of New York at Indianapolis 
and former president of the National 
Life Underwriters Association, told the 
recent agency convention of the Equit- 
able that group insurance can be given 
an almost irresistible appeal on any one 
of three grounds. First, employers can 
improve industrial relations in no more 
effective way than by installing a group 
plan. Second, employers can do for 
their employes what they can't do for 
themselves—i. e., insure them at very 
small cost regardless of health impair- 
ments and occupational hazards. Third, 
contributory plans allow employes to do 
for themselves as a group what they 
cannot do for themselves as individuals 
Mr. Jones said that the best approach 
to an employer on group insurance was 
to begin by using actual death claim 
sheets and letters of recommendation oi 
other employers He also stated the 
unusual fact that there are 17 men 
his agency who are fully prepared to 
handle the largest of group cases, partly 
by reason of the school on group insu 
ance recently held at leslinatellie. 
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29 28 Sroat West. 457,307,579 
Grp. $23,549,216 
© $4 Amer Natl, Tex 383 8,01 
(irp. . AY 1.792.200 
Ind, : 260, 546,318 
31 31 Manufact Can 361,166,647 
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1926 1925 1926 
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Illinois Life Insurance Co. 


of the producing force. 


From address of R. W. Stevens, President 
Illinois Life Insurance Co., Before Life 


The Ideal 
Agency Officer 


HE ideal agency officer is one whe knows his 


| company from the ground up—thoroughly knows 


and has confidence in his superior and fellow 


officers, and having this information and this intimate 
acquaintance is wi + to stand by that company and 
those officers just as lo i 

he himself was personally and solely responsible for 
every existing condition and every action taken. 


yally and steadfastly as though 


must be a sincere man, a man who in his deal- 
witb agents has the ring of sincerity and fair 


dealing, showing equal favor to all and unequal oppor- 


ies to none. 
must be deeply appreciative of the Gietin 


which confront the man behind the rate-book, an 
from the well of his own practical experience and 
knowledge be able to counsel wisely and advise in- 


ently on all the multitude of big and_ petty 
ems and disputes which are forever coming up 


in an active agency organization. 


must be a man of quick and positive decisions, 


and his oral promise once given must be as binding 
as though reduced to writing. 


must be intimately acquainted, but not grossly 


familiar, with his agents. 


must be big enough to frankly acknowledge such 


mistakes as he may make, to take upon his own 
shoulders a great part of the blame for an agent's 
lack of success, and so constituted temperamentally as 
to be burdened without irritation with the thousand 
and one little complaints and troubles of the men 


compose the agency organization. 


brief, the successful head of an agency depart- 
is the “Little Father” of the organization, and 
his patience, forbearance and good counsel, and 
egree of respect and confidence he enjoys of the 
under him, depends the success and the strength 


Agency Officers Association, Chicago 
November, 1925. 
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James W. Stevens, Founder 
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Maral Paintings in 
Northwestern National 


Home Office Lobby 


IVE mural paintings just installed in 
the entrance lobby of the North 
western National Life building in Min- 
neapolis attracted such attention that 


| at the opening view March 19 a grou 


of Minneapolis business men, leading 
patrons of the arts in Minneapolis, in- 
vited leaders in many lines of business, 
men known to be interested in suc] 
matters, to attend a luncheon to honor 
the artist, H. W. Rubins. 

The theme of the paintings is his 


| torical, tracing the development of civ- 


ilization along the upper Mississippi. 
rhe first panel shows Father Hennepin 
parleying with the Indians, his expedi- 


| tion being the first entry of the white 


man into the Northwest. The fifth 
panel shows the development of the 
modern milling district on the Missis 
sippi, the last figure in the group being 
Dr. W. W. Folwell, first president of 
the University of Minnesota, and now 


| at the age of 94 still vigorous and busy 


at work on a history of the state. 

Dr. Folwell was one of the speakers 
at the luncheon. Another outstanding 
man on the program was Dr. James Kk 
Hosmer, who is 93 years of age. The 


| Minneapolis “Tribune” noted the fact 


of the age of these two gentlemen and 
also that T. B. Walker, one of the 
wealthiest men in the United States and 
donor to the city of Minneapolis of a 
large art museum, and B. F. Nelson, 
aged 85 and 84, respectively, brought the 


| total of four at the speakers’ table to 


356 years of age. 
Other speakers were the artist him 


self, H. W. Rubins, and Edwin H. 


Hewitt, the architect who had a major 
part in designing the Northwestern Na- 
tional Life building and who collabo 
rated with Mr. Rubins in planning the 
mural panels, and O. J. Arnold, presi 
dent of Northwestern National Life. 


Selling Extra Stock 


The American Provident Life of 
Houston, Tex., which is managed by 
Cravens, Dargan & Co., well-known 
general agents of that city, will sell its 
extra issue of stock of $100,000 at $200 
a share, which will give $100 per share 


|surplus. Cravens, Dargan & Co. say 


that it is not anticipated that any more 
stock will be sold after the total reaches 
$200,000. The American Provident has 
about $1,000,000 insurance in force 
There were no promotion fees in con 
nection with the American Provident 
and no stock issued for services. The 
new stock will be sold on the same 


| basis. 


Travelers St. Louis Meeting 


A district conference attended by 
about 225 agents was held by the Trav- 
elers in St. Louis, last week. The agents 
were from St. Louis, eastern Missouri 
and southern Illinois. 

C. L. Byars, manager of the life, acci- 
dent and group department in St. Louis 
and formerly president of the St. Louis 
life underwriters, served as chairman 
Among the home office representatives 
who attended and made talks to the 
agents were: D. J. Bloxham, life, acci 
dent and group department: P. W 
Anderson, fire department; John Eglof, 
casualty department, and H. C. Beam 


| assistant manager of western division ot 


the fire department. 


COMPANIES LISTED BY 
INSURANCE IN FORCE 
(CONT'D FROM PRECEDING PAGE) 


643.685 






3 } “~< 1 
254 Western Protective 1 
» Anchor Life....... 1 
; Guaranty Income 1,545,5 
Northwest'n Union 1,304,945 
Kaskaskia, I1) 1,232 ’ 
259 No. Amer. L. & C 1 
1 


260 Lewis & Clark 119,1lo4 
mh, wes $1,119,154 

261 Northeastern ; 863,000 

263 Harvester ........- 852,400 

263 Yellowstone Natl.. 238,600 

264 Universal, Mo..... 158,059 
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The figures below speak well for the continued progress of the Inter 
national Life Insurance Company and its present management: 
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Insurance in Force.............. ste, “ite ddened shud ihtta shia ote Sata $268,154,222.00 
Total Admitted Assets...... ask. 66 Ui wel atric te waa 40,083,275.56 


og, og, ere errr eee 36,7 15,913.27 




















- Insurance Admitted 
A Company In Force Assets 


willing to Pay ST K.08¢-64 sorbed bad bedegeeeeacwonne ....$ 51,847,787 $ 6,714,750.99 
° ° Oo? ed 230 O18 7819 648 
the Price Required SE Gnenteeee tons Cenewetqnessbadddvessces 1S 23 18 l/, 19,404 s+ 
Give Service” TS sc ceweeeoee ee sardenae s snieh di avlaaieic ta ana iartara 268,154,222 40,083,27 5.50 
to Give Service 


Paid Policvholders and Beneficiaries since organization, $22,046,731.36 


International Life Insurance Co. 


St. Louis, Missouri 


W. K. WHITFIELD, President DAVID W. HILL, Ist Vice-President 
W. F. GRANTGES, Vice-Pres. and Gen’! Mgr. Agents 
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YOUTHFUL PRODUCER | | 
GIVES SOME ADVICE | 





la thing. 


Donald Russell, Millionaire New 
York Producer, Is Only 22 
Years of Age 


ABOUT METHODS 


—) 


TELLS 


Deals With Some of the Essentials in 
Getting Life Insurance Before 
His Prospects 





YORK, March 24.—Donald 
Russell of the Tyler-Hewett-Bennett 
Company, representatives here of the 
Mutual Benefit, who has won much re- 
nown by writing more than $1,000,000 
of life insurance since first entering the 
business on leaving Princeton Univer- 
sity about a year ago, was the speaker 
at a meeting of the John C. McNamara 


Organization of the Guardian Life. Mr. 
Russell, who is only 22 years old, spoke 
of the methods he has found most effec- 
tive in building up a large production. 


Check Up Method Suggested 


NEW 


“I suggest the check-up method,” he 
said, “and by that I mean looking over 
the methods of the past year, your fail- 
ures and fallen ideals and try and map 
up some kind of program for more busi- 
ness. The first thing that I think we 
ought to consider, just to brush it up, 


is the commonplace; 75% of the sales 
are made in the commonplace. ‘Why 
are we in the life insurance game? 


What is there in it that appeals to us?’ 
That is quite a big subject but you can- 
not help but feel more or less glad that 
you are in life insurance when you think 
what these companies have meant to 
many men,—first in creating in their 
minds a method of thrift,—second in 
providing for their wives fuel, food, 
shelter and clothing,—third, in creating 
funds for children to be better than their | 
parents are If you will just consider 
the advantages that are open to us in 
the life insurance business not only be- 
cause of what it means, but we realize 
it is a very clean business. It gives us 
yortunity to meet men and getting 
each man in various 

get good, wholesome life. 
You meet men who make decisions dif- 
ways and they talk very frankly 


pretty intimate and you 


the an 

he op] 

a tew points in 

fields and you 

lerent 

ind you get 
’ 

arn a iot. 

Stimulate the Imagination 

Now getting down to this introspec 


tion or check-up, whatever you want to 
call it. It stands to reason that anybody 
that is just new in the game ought to 

t for just this reason. You have a 
You think you are 
joudini and that you will have the 


weeks 


necessary and you 


gination 
world on fire in three or four 
> ; 1 | + | ad 

awiu. it aneacd ¢ 
After a year or two you find out 
ve not done so well There is a 
may 
t seems to me if we get right 
Pp, we will stimulate 


where they 





11 
‘ ner 
©¢ will pe 


ret ck to the woals we once tried 


tain questions that naturally come up 
f painting any 


different 


ret little better view? 
Sheuld Paint the Picture 


of the time we have gone 


| to express that knowledge 


and it seems to me that we are very 
| apt to feel we have closed the case and 
pretty much pleased with ourselves, | 
do not know what experiences you have 
had but I find if I do that, I cannot do 
Many of us forget that. It 
seems to me that this sums it up. I 
saw it in a Chicago paper the other day. 
Instead of doing all this talking and 
arguing and compelling that the average 
man does when he goes in to see a 
client, do a little listening and a little 
agreeing and try to oblige. Take the ad- 
vantages that a father can have in ac- 
complishing his dreams by one deposit 
and creating the fund immediately with 
one deposit and then saving, rather than 
to use this old theory of saving in the 
hopes of some day creating. lf we 
would take all these things out of the 
picture, we would not have a thing so 
I do not think I can do an awful lot 
to go over those things because I know 
I could go over them myself. 


Should Have Definite Knowledge 


“You cannot attack the client unless 
you have some knowledge and are able 
in an intelli- 
gent way. So many of us, I am afraid, 
do not go in with a very definite knowl- 
edge. We have a rate book and an 
application and we know that our wife 
needs a new hat and we are not out- 
lining what we think that man should 
have. 

“I would like to get down to three 
things which we could all keep in mind. 
The first thing—I find that most men 
that are solicited have an absolute 
knowledge for what I can call “cash 
estate.” That is nothing more than 
creating life insurance to be paid in one 
sum to a beneficiary in order that the 


| fees of the estate may be paid, such as 
taxes, executors tees, trustees fees, etc. 
Current bills, liabilities, etc., may be 


covered. 
Keeping the Extate Free 


“The average man is in the habit of 
paying his bills and if you can impress 
upon his mind that there is an obligation 
which he can cover and which must be 
covered by his wife in the event that 
he does not live, I thing you can con- 
vince him very easily if you have shown 
him about what the depreciation in his 
own personal estate will be. You can 
convince him very easily to put up 3% 
of that amount, so that the general es- 
tate will be free from those things and 
will serve the purpose of giving his wife 
as much fuel, food and shelter as she 
should have. Perhaps some of these 
men are going to say to you, ‘This is 
all very fine but I have been thinking 
about these things. They are pretty im- 
portant. I have my own ideas and they 
are different from yours. I will be 
frank with vou My estate is about 
$10,000,000, I estimate my depreciation 


at $200,000. It seems to me that if I 
get about $200,000 in Liberty bonds | 
can get the income from those while 


They can easily be con- 
cash by my executor so 
have to 


I am here. 
verted into 
that they will not 
lot of things.’ 


sacrince a 


How to Combat Argument 


“I think it was Mr. Stanley who tells 
us that we can very easily convince that 
man that he really ought to just forget 
lat $200,000 as far as that is concerned 
and we will assume that he has that 
$200,000 set aside. He has an income 
of $1,000,000 and takes $10,000 annually 
and allow him to invest that in life in 
surance annually. He will build up a 
separate, distinct thing which will take 
care of the depreciation, leave the $200 
(00 for the benefit of his wife and leave 
the $10,000 income to add to it. ‘] am 
very sorry, Mr. Russell, I cannot very 
well part with that $10,000 income, be 
need it.” It is not very hard 
to sups vest that if he has need of that 
$10,000 now, then his wife will have a 
hard time with the $200,000 and you 
can convince him easily. 


+} 


cause | 


Must Create Confidence 


You will be surprised how many men 
have that written correctly. 
| here is fa 


Everybody 
miliar with the tax laws that 





any amount of insurance over $40,000 1s 
subject to the federal estate tax, if the 
insurance is paid but I find particularly 
among stock exchange men that they 
are paying the premiums on all sorts of 
insurance and that in quite a few cases, 
the insurance that they are now paying 
is payable to their estate, that it will 
be considered as part of their estate at 
the time of their decease and which 
means they will not get the exemption 
which they should be allowed. Sell 
to them the fact you know a little about 
the game anyway and create confidence 
in their minds. You have shown that 
you have an interest in them and in their 
family and working along on common 
interest. You have shown that you had 
a certain knowledge of the business. In 
addition to that knowledge of the busi- 
ness, you have to have some faith and 
a lot of confidence in the companies that 
you represent and in the program that 
you outline. 


Income Insurance 


“The second thing that we are par- 
ticularly interested in up in our office 
is income insurance. Perhaps we spe- 
cialize in that because we know that 
the average man really has the idea in 
his mind that he wants his family pro- 
tected. He wants his children to have 
a lot of opportunities that he may not 
have had. It is his idea to give his wife 
a certain income and we know the agree- 
ment as issued by the old line reserva- 
tion conditions is the safest and the 
soundest method of providing that very 
income. Of course, we do not assume 
that our clients have not put up a 
method that is pretty good but I would 
like to suggest and just call your atten- 
tion to the difference between life insur- 
ance contract relation and the trust 
agreement. 

Life Companies Guarantee 


“Let us suppose that I have $1,000,000 
and it is my desire that that $1,000,000, 
upon my decease, be retained by an or- 
ganization who will as trustee pay a 
good rate of income to my wife while 
she lives and to my children upon her 
death and the principal to be paid to my 
grandchildren. They are going to say 
to you, Well, I am very sorry but we 
are not going to be able to guarantee 
that principal over a period of years 
because we have to take your stock and 
bonds and invest it as an individual in- 
vestment and any fluctuation is going to 
effect the beneficiary. We turn to the 
life companies because they can guar- 


antee principal which is retained by 
them and guaranteeing 3 percent in- 
terest. 


Estate Will Depreciate 


“It is not my intention to state that 
I do not believe in trust company serv- 
ice. We do believe in it and know that 
irom accumulated experience from 
executors that they are going to help 
materially. We know of the flexibility 
of the trust agreement, the average that 
principal and interest may be paid from 
time to time as it may become neces- 
sary but do not carry all your eggs in 
one basket. Have the relationship work- 
ing thoroughly and you will find very 
excellent results. For instance, if I put 
it in a trust fund, the income goes to 
my wife. She pays the income tax on 
it. I am told at the time of her decease 
it is pare of her estate and there is 
going to be depreciation for the average 
estate depreciates 16 to 20 percent. That 
will knock a lot off the original million 
and it will reduce the income of the 
children. Whereas, if I do create a con 
tractual estate, the income would be 
paid to my wife and upon her decease 
an income of equal amount would be 
paid to my children and, upon their de 


cease the principal in full without any 


depreciation can be paid to my grand 
children 
Self-Protection Plan 

“T show a little bit of self protection 
for the premium payer because you 
know that the policy can be so written 
that it would be very flexible. Should 
he desire an income from the policy 


himself, of course, the insured may leave 
the cash value with the company and 
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from that receive an income as long as 
he shall live and then have the prin- 
cipal go to the wife. I think that most 
men know that they should have a back 
log of some sort. 

“I think we have a marvelous thing. 
I know the average person after the 
first year or two loses a lot of enthusi- 
asm perhaps and has to do some check- 
ing up. We find it helps a bit even in 
talking to a prospect’s secretary. Have 
the questions that you direct to her 
concise and see that they do not stimu- 
late questions on her part For ex- 
ample, it is very easy to say, “Tell Mr 
—— that Mr. B would like to see him.’ 
If you are asked what you want to see 
him about, then say Mr. B has the 
nucleus of what you want to talk to him 
about, or give her a personal calling 
card and mark on it “not social.” li 
you do not walk in there with a little 
bit of confidence and with a little bit 
of pep. I do not see how we can get 
anywhere. When we get in if we only 
keep in mind that we have got to get 
that man’s interest. I know I have lost 
cases because we have no interest. 

Information on Inheritance Tax 


“Going back to the tax question. It 
seems to me that the average life insur- 
ance man today has to know a lot more 
than what is in a rate book so he can 
give some real service. There is not an 
awful lot about that tax question that 
vou have to know. There is a lot I 
know I do not know but a lot of men 
are particularly interested in knowing 
whether or not their insurance is free 
from tax. As I said before, if I have 
taken out a policy that policy is in 
favor of my estate. No matter how 
large my estate is, it is going to be 
subjected to regular estate taxes. li | 
take out a policy and it is payable to 
somebody, any amount under $40,000 is 
free from tax. Any amount over $40,- 
000 is subject to tax, if I pay premiums. 
If some third party has paid premiums 
and the policy is to be paid to a named 
meal w hag the proceeds from said in- 
surance are absolutely free from the fed- 
eral estate tax and the proceeds of the 
insurance is also free from the Federal 
income tax for the face of the policy 
paid in one sum or installments. 


Experience Is Cited 


“I find if you show a man when you 
come in that you are interested in what 
he has now in lining it up so that per- 
haps it will show income for a longer 
period of years so that perhaps his chil- 
dren are going to be certain of getting 
an education, so that his wife is not 
going to be in a peculiar situation such 
as a wife I heard of the other day. This 
wife was leit about $100,000 of life insur 
ance and four children and the first 
thing that she did was to go out and 
buy one of the finest cars that she could 
find. She not only got the car but all 
the trimmings and the life agent that 
had done business with her husband felt 
a guilty conscience and he went around 
betore the car was very old and said 
‘Mrs. S., I want to discuss with you 
the advantages of leaving some of this 
principal with the trust company and 
then you will not have the troubles con 
nected with the investment. If I were 
you, I would do this. You have only 
$100,000 to take care of you and your 
children Take the car back.’ She re 
plied: ‘I disagree with you very much 
John wanted to give me something all 
the time while he was living and in 
looking down from heaven, I know lhe 
would like to see me riding around in 
a Pierce-Arrow car.’ | may have sold 
the policy to a client but I do not be 
lieve my obligation can quite stop there 
If we will take a little more time rather 
than just getting a policy, to give him a 
little service in arranging to meet his 
needs, he is coming back for more be 
cause you can convince him.” 


Would Create Examining Board 


A bill newly offered in the South Caro 
ling legislature provides for the creatio 
of «a state board of insurance examiners 
which would pass upon all the applica 
tiens for agents’ licenses before these 





were issued by the insurance department 
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PATERNALISTIC PROPOSAL 
GIVEN FAVORABLE REPORT 


PENSION BILL VOTED OUT 


Illinois House Judicizry Committee 
After Hezrings Passes on the Meas- 


ure, Giving Its Approval 


rhe judiciary committee of the I]! 
nois House had a meeting last week 
scuss House Bill 48, the old age px 
sion bill The Federation of Labor was 
epresented by John H. Walker a: 
\ictor A. Olander who spoke in its ta 
vor Owing to the time they consums« 
pponents ot the bill did not get 
an Opportunity to be heard. Another 
aring was held this week. The life 
nsurance companies evidently are op- 


posed to this measure. 











Lhe judiciary committee held a mec 
uw luesday evening ot this week ! 
voted the Soderstrom bill out favorabl) 

\ te of 16 to 8 Phis bill would 
pa pe sion tund by the levy ot 
ene-halt mill tax, the fund to be adm 
stered t lustrial « Mussio 
0 ee AVE rid I | S 4 St! 
- CAC 1 ‘ s 4.0 s « 
tor 20 ve s citizens « th | 
states > = lvuicer, re em ne 
Modern Woodmen in the u 
clared that tl micasure u ree 
lie expenditure S40,.000, 000 
whereas the I nt pre i d would « 
only $2,100,000 kr W. Potter 
er msurancs > ¢ te cn dk area 
the bill su nstitutional, Sec 
| t i D« ~~ > he} tiie in ot 1 c ( h = 
cago Civic League pointed « t 
rore'2an counter s ! ine « s s 
s¢ ] Ne eT? | ’ < Se 
Johnson With the Central 
e Central Lite of Ihinois ar 
ointment Will M. lohns« 
s actuary He sa tellov tie \r 
Institute \ct es His eradu 
e work was dor n Ohio Wesley 
) his post-graduate work at Micl 
wv ind Howard universities. Mr. Jol 
- Was actuary r the Inter-Mount 1 
] ¢ and l s be Vice-presidet i 
actuary of the Roval Union Lit 
the past two vears 
Girard Life’s Capital Increzse 
a letter to stockholders the G 
‘ ot Phila nia immnounces an 
«rease m capital stock trom $419,040 
1 $1,000,000 The new stock w be 
issued at S25 var being $10, ar present 
st ckl ‘ Ide Ts nN i\ subscribe ul the | ists 
ot share tor share of present holdings 
Writes Policy on Young Pianist 
] S. Frederic kson, agency director o 
the City Hall branch of the Ne York 
Lite in Chicags nnounces that one ot 
] gents Phe dore We ss is \\ ¢ 
te! pplication tor $25,000 on the lite 


Miss Rosalyn Kaplan, 


\1 


youthful pianist. 


ss Kaplan has re ved unusual prats 

music critics all over the ¢ try 

\ We = Is ‘ t ‘ 4 ! ard ? > 
he ( Hall ve 


Jefferson Standard’s Figures 


Jette sot Stand 


il¢ >. > 

ted its annual statement Wing assets 
SSS.S4 1,808, gain $4,602,559 Its ins 
ce om lorce Sth) lo4 t i ( ) 

\\ $265,816, 777 the vear prev s. The 

Kal m surpiu ] hicvl lders ~ 


r was $650,000 


Wisconsin National in New Building 





Phe Wisconsin National Lite Os 
. moved int ! new ] ! 
line tl Wash ! ! by c\ ‘ 
eel Phe cor MANN s be 
‘ we tor 17 vears l has grow 
company having assets of less 
SI00,000 to a pont where S ASsets 
close t $5.000 000 
| en cond ted he « ‘) 
the company wt S 1 000.000 


witna 
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SHOWS EXTENT OF ACTIVITIES 


Travelers’ Reports for Year Sums U 
Scope of Its Multiple Line 
Organization 


D 
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laws of Illinois 1895 














Incorporated under state 








Leon G Simon Keeps the company For similar payments in. ualty organizations and is rapidly ad 
. tuture years, an average sum of $170,- vancing in the fre held 
Important Engagements we wes set Omiee COCR Cay. IM omer ay 
¥ lt commenting on the rganizatior Major Greene An Instructor 
by the Airplane Route of the companies, the report states that Maj. Howard Greene of the North- 
NEW YORK. March 24 Time is - rs gear mete _ pe peopte western Mutual Life will be one ot the 
money to modern life underwriters aintamned, residing m 205 cities \n | speakers and instructors at lowa State 
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this week to tly by airplane to Bridg ment of the three companies this Life Notes 
ort Conn... tt deliver ac ¢s- ‘ s¢ ce eing $2 TSS Dhese three The Capit Life of Denver a d 
re i luncheon mee ing tine } v ( i es have su s i reserve California 
port Life Underwriters Associati ls amy ing to over $400,000,000 rhe Prairie Life of Omaha has been 
the ossibilities of | surance Mr es et ities he United States sed in New Mexico 
- ' , aie P P , 
a = conges ‘ c greates: Cevesopment : Oliver M, Miller, presid f the Ce 
SKY 1 speeding rol : nies e cor 1 ting r Life of low s now t i fat 
aving Ise an rp < t S171 000. 000.000 t new } [ i new baby eg t ! is ‘ k 
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not have been otherwise than im- 
pressed with your Company’s impregnable 
financial position. Let us now consider 
some of its ideals of Service. 

It is part of the creed of the Northwest- 
ern National Life that the interests of the 
policyholder, the agent, and the Company 
are one; that the policyholder is entitled 
to just as broad an insurance coverage as 
sound underwriting practices will permit; 
that the agent is entitled to every help 
in the prosecution of his work that an in- 
formed and alert management can devise; 
and that the policyholder and the Com- 
pany are best served when a capable man- 
agement is vitally interested in the perma- 
nent financial success of the 
National Life 
agents and policyholders no | 
advantage that is not in ac 
business practice and 
principle. But on the othe 
undertake to equip its 


$ 
business advantage and to 


holders just as broad a coverage as it 
rigid standards of sound busi ractice 
ind sound underwriting will p it. Some 
f them are: 
A Fully Developed Substandard Service. 
Northwestern National Life was a pion 


agent. 

ife offers its 
; 

wflaes 
vileg 


nn 








joneer 
in the substandard field, and has done a 
substantial substandard business for over 
twenty years. Its average mortality ex- 


ce on its aggregate business, 


perien 


A 
tandard included, for the past five years 
‘3 was 41.67 per cent of the expected 
Non-Medical Privilege to its Distin- 
2 guished Service Agents. The Company 
has a substantial volume of non-medical! 
business on its books, the average mor- 








Che exter ( the ‘ 
rge insurance “company is shown = 19 PER CENT NET AVERAGE GAIN FOR 1926 in all branches 
its ase Sane Seek pee. SB THIS IS MADE POSSIBLE ONLY BY THE UNEXCELLED 
Me thee Teavelere comme an. SERVICE THE GLOBE GIVES TO ITS POLICYHOLDERS 
companies. During the three « Home Office, Telephone 
me A pone ay Ba anand = 431 S. Dearborn St. Harrison 1998 
- — — a 
' Stability and Service 
YHEN you analyzed the Annual tality experience on which is more favor 
W Statement a month ago, you could ble than the experience on its aggregate 


business. 
Total and Permanent Disability Cover- 
age unequalled for liberality of benefit and 
clarity of statement. 
Double General Accident Benefits. 
Group Insurance. 
Salary Savings Insurance. 
Children’s Policies. 
Rejection Ratio Less than 
Policyholders’ Health Service. 
Direct Mail Advertising Service. 
A Multiplicity of Policy Forms, 


litions concisely 


” 


with 


nd stated 


yrivileges a conditi 
in ple language, to cover every insur- 
ance need, and including the most attrac- 
tive investmés offered by any 


“oOmpant 
company. 


“Shas 


f me 
1orms 


ant 





Northwestern Ni issues 1 
lic: t venefit for 


nor does 











From the "Northwestern National News" for February 


cover the cost of under any 
conceivabl Aen = 
} " . 
a pr plan on! 
| ar g 
tual premium depo thom 
Vi he only sl ch re ; er 
the cost of the 1 hed them 
The cost to its | vholders is low, mad 
» by reas of its low average mortality 
experience and its high average interes 
earning 
Northwestern National ranks with t 
7 , , . snd 
small group of acknowledged leading 5 
net cost” companies of the country 
Yours truly, 
> 
OYE Sem e, 
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Greater Advertising Service 


UnpousrEeDLy one of the progressive 
steps taken by life insurance companies 
is the splendid material they are using 
in their advertisements in the insurance 
papers. The day of the old card is gone. 
Years ago companies stuck in some 
copy that went on from year to year. 
Now there is a real snap, freshness, 
crispness and interest in the advertising 
pages. Some splendid stories are being 
told. 

Recently a life insurance president de- 
sired to include an excerpt from an ad- 
vertisement of the Metroro.itaN Lire in 
his address. He stated that he read this 
advertisement in THe NATIONAL UNDER- 
WRITER and was greatly impressed with 
it. He sought out THe Nationa, UNver- 
WRITER office to find out in what issue 
this particular advertisement appeared. 
The New York Lire, NortTHWESTERN Mvu- 
ruAL Lire and other companies are pre- 
senting real messages to the fraternity. 
It is constructive work. The advertis- 
iny pages fairly bristle with importance 
and news value. Many companies like 
the Reserve Loan Lire, Peorsa Lire and 
others have made themselves nationally 
known by their advertising copy. In 
fact the advertising pages of Tue Na- 


t 


TIONAL UNDERWRITER are just as intrigu- 
ing and beneficial to life insurance men 
Every week there 

carried through 


as the reading pages. 
is some vital message 
the advertising pages that is well 
worthy of attention. 

THE NATIONAL UNDERWRITER readers 
appreciate the fact that they are losing 
overlook the adver- 
tising pages. Tue Nationat UNper- 
WRITER has a regular advertising service 


something if they 


department which is at the disposal of 
advertisers in getting up copy, arrang- 
ing type, making suggestions and acting 
in an advisory capacity. 

The fact of the matter is that life in- 
surance companies realize that they can 
get a lot of value from their advertising 
if it is properly done. It has not been 
done effectively in the past. The up-to- 
date insurance papers want their adver- 
tising columns to fairly bristle with 
interest. It may be of interest to adver- 
tisers and readers of THe Nationat Un- 
DERWRITER to know that two employes of 
our advertising service department are 
attending night school to perfect them- 
selves along the lines of advertising lay- 
out, lettering, copy and advertising 


arrangement, 


Effect of Large Single Loans 


Some of the medium sized life insur- 
ance companies find that they have had 
a bitter experience in connection with 
large sized single loans An executive 
who is the loan man of a company said 
the other day that in his opinion the 
smaller and medium sized company 

ould keep aloof from large sized in- 
dividual loans, either on farm or city 
property. He said that his company had 
had difficulty with almost every big 
loan that it had made. He declared that 
he would not make a loan on a residence 
osting $50,000 or mort 

In commenting on this situation he 
aid that a person who was able to live 


a residence of that kind had no busi- 


ness in putting a mortgage on it If 
he is to maintain the expense of such 
an establishment he should have plenty 
of ready money to purchase or build a 


house from his own capital. He said 
that companies that made loans on prop- 
erties of this character invited many 
complications. He finds that the most 
satisfactory loans are the smaller or 
medium sized ones made to people who 
are thrifty, industrious and economical, 
who are able to pay a fair amount down 
and then gradually reduce the debt. He 
stated that his company had found great 
Satisfaction in dealing with people of 
foreign extraction in the cities and su- 
burbs who were hard working, honest 
and ambitious. This executive says 
that he seeks out the smaller loans at 
A big loan, he thinks, indi- 
cates that the borrower is getting be- 


all times 


yond his depth and is making a strain 
live on a plane that cannot be main- 
means 


tained. This condition § often 


trouble ahead. 


Speedy Life Insurance Men 


\ RECENT dispatch from Hartford tells 


bout two life insurance men, partners 
a bridge game, getting 635 on a no- 
trump hand. This game was played in 
the ofnce The question arises as to 


successful 


dotted line. 


whether they can be equally 


in getting prospects on the 


\ bid of seven no-trump was made by 
E. B. Repriecp, Jr., which was doubled 


and then was redoubled by Cyrus Srte- 
VENS, Mr. 
inal bid was one heart. Mr. 
took the first trick in hearts and then 
won the 12 remaining. 


ReprieLp’s partner. The orig 
REDFIELD 











PERSONAL GLIMPSES OF LIFE UNDERWRITERS | 








H. W. Neuhaus, of Houston Tex., is | 


receiving congratulations on his record 
so far in 1927 with the Northwestern 
National Life, of which Cravens, Dargan 
& Co., are Texas state agents. Mr. 
Neuhaus was second in the United 
States for his company in February. 
He is the first man to pay over $100,- 
000 in 1927 in his company. In prem- 
ium income for the year Mr. Neuhaus 
is a leader also. 

Stricken with apoplexy, William P. 
Averitt, general agent for the Mutual 
Benefit Life in Lexington, Ky., and one 
of Lexington’s most highly esteemed cit- 
izens, died suddenly at his home. He 
was apparently in the very best of health 
when he left his office. He was a Vir- 
ginian by birth, and has been a resident 
of Lexington for 15 years. He started 
with the company on the ground floor 
and worked his way up to the general 
agency. The body was taken to Dan- 
ville, Va., for burial. 

C. C. Dabney of the firm of Dabney 
& Martin, who have represented the 
Union Central Life in Nashville for more 
than twenty years, died from a stroke 
of paralysis March 19 at the Hermitage 
Hotel, where he lived. 

Homer Benson, publicity manager of 
the Public Savings Life ot Indianapolis, 
is receiving the sympathy of many 
friends because of the death of his wiie 
March 20. Burial was at the old home 
in Salem, Ind., on Wednesday. 


John Newton Russell, manager of the 
home office agency of ‘the Pacific Mu- 
tual Life and former president of the 
National Association of Life Under 
writers, left Los Angeles Friday, ac 
companied by Mrs. Russell, driving to 
San Francisco, where the latter will re- 
main while Mr. Russell continues his 
trip by train to Chicago, where he will 
attend the mid-year meeting of the Na- 
tional association executive committee 
March 25-26. 


Miss Chlo Peterson, publicity director 
of the Business Men’s Assurance who 
made a big hit with her part on the 
program of the Health & Accident Un- 
derwriters Conference at its meeting in 
Chicago last week, has just been ap- 
pointed to that position. She was for- 
merly secretary to President W.. T. 
Grant. Miss Peterson will supervise the 
preparation of all printed matter used 
by the company and will continue to 
edit the B. M. A. Bulletin. It is con- 
templated that a Policyholders’ Bulletin 
will be issued in the near future. She 
will write all advertising copy for maga- 
zines and newspapers, and cooperate 
with field men in preparing any adver- 
tising copy they may desire to use in 
local papers. Miss Peterson has been 
secretary to Mr. Grant for the past six 
years, and before that was in the ser- 
vice of the company continuously, ex- 
cept for 14 months of war service in 
Washington, since September, 1915. 


Elmer Q. Oliphant, former star ath- 
lete at West Point and Purdue, is now 
the possessor of a handsome Siamese 
kitten, brought from Paris by Haley 
Fiske, Jr., one of the divisional sales 
managers of the group division of the 
Metropolitan Life Before sailing for 
Europe with Mrs. Fiske early in Feb 
ruary Mr. Fiske promised to bring back 
a prize tor the salesman making the 
best record in his territory during his 
absence. sy unanimous consent the 
palm went to Mr. Oliphant, who was 
presented with the blue-eved, perfectly 
marked kitten, soon aiter Mr. Fiske 
reached his oftice after landing from 
the Leviathan. 

The home office of the Travelers was 
well represented at the funeral of W. H. 
Kolb, life and accident manager of the 
company in Chicago, who died en route 





WILLIAM HOWARD KOLB 
Late Chicage Manager Travelers 


home near Rochester. N. Y., after hay 
ing spent a week at the head office. The 
| funeral services were held at Hinsdale, 
i Til. where Mr. Kolb formerly resided 
B. A. Page, vice-president; John De 
Forrest, assistant superintendent ot 
agencies and John E. Ahern, secretary 
of the accident depa rtment all were 
present from the home office. 

George D. Alder, of Salt Lake City, 
president of the Association of National 
Life Underwriters, left last week for a 
two weeks’ tour in the interests of the 
association. He will attend sales con- 
gresses in Colorado, Nebraska and else- 
where and will attend a meeting of the 
executive committee of the association 
in Chicago. 

Julian Weddell who has been western 
manager of the “Spectator” with head- 
quarters at Chicago, has now taken 
charge of the insurance department of 
the Chicago “Evening Post.” He is a 
son of T. Rockefeller Weddell of Chi- 
cago, editor of the “Insurance Post.” 

Samuel W. McCulloch, former insu 
ance commissioner in Pennsylvania, and 
for many years prominent in the insur- 
ance field, has become identified with the 
Teachers Protective Union and _ the 
Clergymen’s Cooperative Beneficial As- 
sociation of Lancaster, Pa., which are 
under the same management. 


Dr. F. L. B. Jenney, medical director 
of the Federal Life of Chicago, who fell 
and broke one of the bones in _ his 
shoulder last January, has not been at 
his office since early in January. Hk 
has gone to Florida to recuperate and 
will remain there for some time. D1 
Jenney is secretary of the Medical Sec- 
tion of the American Life Convention 


Dwight Winslett, hh bama’s all Amer 
ican football star, well known as “Wu,” 
has joined the Alabama National Life 
He received his A. B. degree at the 


University of Alabama last year and did 
post graduate work He majored in 
history and public speaking at college 


He had quite a record in college asid 
from his football career. He comes from 
Daveville, Ala He was “tapped” tor 
Jasons, the senior honorary society. H 
was a member of Scabbard & Blade 
an honorary military fraternitv. He was 
also a membe r of the Black Friars, 
campus dramatic society. 


H. C. Franks, Bankers Life of Iowa 
salesman of the G. C. Woods Nashville 
Tenn., agency, is also a member of the 
state legislature and is now serving hi: 
second term as_ representative from 


”) 


Hardin county. Mr. Franks is only 2 
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years old and is one of the youngest 
members of the legislature despite the 
fact that he is now in his second term. 
During the past year he was appointed 
to seven committees and is also secre- 
tary of the Republican executive com- 
mittee of his home county. Both times 
Mr. Franks has been elected to his legis- 
lative post without opposition. 





Mrs. L. L. Cassidy, wife of the assis- 
tant treasurer of the Bankers Life of 
lowa, died at her home in Des Moines. 
Mrs. Cassidy had been in poor health for 
a number of years and a cold, which 
developed into pneumonia, proved fatal. 
She had been a resident of Des Moines 
for more than 40 years and was well 
known to many people of that city. She 
was a member and active worker in 
many church and civic organizations. 

F. W. Allen, special agent in the 
\. O. Eliason agency of the Minnesota 
Mutual Life, is presi- 
dent of the Randall 
Club for 1927. The 
representative of the 
company having the 
best renewal ratio on 
a minimum of pro- 
duction wins the 
Randall Club presi- 
dency each year, and 
Mr. Allen is presi- 
dent this year with 
a renewal ratio for 
1925 business of 97.9 percent. He has 
been with the A. O. Eliason agency for 
two years. Mr. Allen has written 276 
applications, totaling over $1,000,000 ot 
insurance, and every policy but one, 
issued as applied for, has been delivered. 
Out of a total of 276 applications, only 
two have been rejected. As president 
of the Randall Club, Mr. Allen is en- 
titled to a trip to the next convention 
of the National Association of Life 
Underwriters. 


President Isaac Miller Hamilton oi 
the Federal Life of Chicago, who is 
now sojourning in Florida, following 
his long siege with pneumonia, will not 
return to his office until the early part 
of May. President Hamilton has not 
heen at his office since the middle ot 
December. His attack was a very se- 
vere one, but he is now on the mend 
nd expects to be in good shape when 
he gets back to work He drove down 
to Florida from his home in Chicago 
with some relatives. 


Ed Witzel, agent for New England | 
Mutual Life in the A. L. Saltzstein gen 
eral agency at Milwaukee, has been pre- 
sented the silver medal given by the 
company to agents writing $500,000 ot 
business im woune year. Mr. Witzel 
achieved this production in 1926, leading 
the Wisconsin agency in production. 


L. A. Cerf, general agent for the Mu- 
tual Benefit in New York City, has just 
returned from a long vacation pleasantly 
spent in Bermuda. 


John I. D. Bristol, general agent in 
New York City for the Northwestern 
Mutual, which he has served for 44 
vears, is still “going strong” as he dem- 
onstrated conclusively there last week 

70 friends, who honored him with 

dinner at the Canadian Club in celebra- 
ion of his 82nd _ birthday. 


Henry J. Handelsman Jr., Chicago 
manager of the Abraham Lincoln Life. 
vas married March 18 to Miss Berdyl 
De Vrove of Chicago. Mr. and Mrs 
Handelsman will leave May 1 for an 
extended honeymoon in California, 
where thev will meet Mr. Handelsman’s 
parents. Mr. Handelsman Tr., has made 

verv enviable record in life insurance 
production in Chicago. 


A. Jj. Lonergan, assistant agency 
anager of the Equitable Life & Cas- 
1altv of Chicago, is leaving on March 
24 for a month's trip to California. The 
mpany has an extensive agency plant 
1 that state and Mr. Lonergan is plan- 
ng to visit various agencies 
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Right at Home 


Just next door to the Home Office 
of The Lincoln National Life Insurance 
Company are several good agency 








opportunities. 


These opportunities in Indiana 
give full advantage of the prompt Home 
Office service. 


Right now their are agency chances 
in Terre Haute, Anderson, Elwood, 
Logansport, Madison, Frankfort, Peru, 
Gary and Kokomo. 
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The 


Lincoln National Life | 
Insurance Company | 


‘“‘Its Name Indicates Its Character’’ 


Lincoln Life Bldg. Fort Wayne, Ind. 


More Than $460,000,000 in Force 














Dr. C. C. Criss, treasurer of the Mu- 




















| Over $111,000,000 Insurance 


Some ve 


Exceptional opportunity for the right man in 


The South 


HARRY L. SEAY, President 
in Force 
ts home state—TEXAS 


Minnesota and Indiana. 
land's agents receive wholehe arted Home Office « perath 


still open ix 


ry desirable territory i 
Tenn ssee, 


For Information Address 


CLARENCE E. LINZ, Vice Pres. and Treas. 


DALLAS, TEXAS 








executives are ; 


many find 


1 most effective 


a lavor. 


This is made px 


NOW! 








Let your 
agents begin 
“mopping up” 


with these “ 


Division of 
Insurance Supplies 





the company’s profits. 


A very real service is rendered 


widely used and endorsed by many 


Write for these plans 
and for free samples— 


business producers! 





THEIR OPPORTUNITIES— 


are the Company’s Opportunities 


The more business realized by agents from their opportunities, the larger 


No, this basic fact is hardly “news”—but company 


always on the look-out for means to prove it. That’s why 


ZELL’S 


VALUABLE PAPERS WALLET 


help to link up good will between agents and insured. Com- 


panies equipping their agents with this handsome and useful novelty, do them 


at little or no cost to the company. 


yssible by the adoption of any one of our special plans, now 
Their 


leading companies. success is 


certified by hundreds of unsolicited testimonials. 







This attractive gift is 
embossed to give 
Spanish Mission effect. 
It will outlast leather. 


at once, 
high-test” 


A perpetual “ad” for agent His 
name prominently displayed on in- 
side cover. Must be seen each time 
wallet is opened 


DAVID H. ZELL, Inc. 


536 Broadway 
New York City, N. Y. 
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fot Agriculture 


|} he had 
} general 


| tual Benefit Health & Accident and 
ithe United Benefit Life, is on a west- 
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ern trip holding agency conventions 
Oregon, Nevada and California. 








| LIFE AGENCY CHANGES 





| DUDLEY TAKES CHICAGO POST 

| Travelers Has Promoted the Manager 
of Its Charlotte, N. C., Office 
To Succeed Late W. H. Kolb 


peen ap- 


accident 


E. B. Dudley, who has 

pointed manager of the lie, 
and group departments of Chicago branch 
office of the Travelers to succeed the 
late W. H. Kolb, comes to that po- 
sition from that of manager of the Char 
lotte, N. C., branch. Mr. Dudley entered 
the insurance business and the 
of the Travelers in 1922 as a special 
agent after having been engaged in the 
railroads for 16 years, mostly having to 
do with claim work. His last position 
he railroad industry was that of as 


service 


in the 
i sistant secretary and treasurer o! the 
Detroit, Toledo & Ironton Railroad, now 


Previously 


the property ol Henry Ford 
agent nd 


been gecne ral 
} 


claim 
auditor of that road, prior to 


which he had been associated with the 
Santa Fe Railroad. 

Born in 1886, Mr. Dudley attended 
George Washington University and the 


University of Colorad Previously 


had been a messenger in the Department 
at Washington and also 
United States 

fravelers in 
was promoted 


he 


had beer a page in the 
Senate. He joined the 
{ a special agent, 
| two years later to manager of the Char 
lotte office and vears later 
has been placed m ; 
|} ond most important 

organization His record 


now three 
charge ot the sec 
branch othce in the 


Travelers 


speaks more strongly than any words 
| possibly could do for his ability He 
is married and has three children He 


}ot the 


ly 


1c voli 


committee of the Mvyers 


hairman 


+ 


is an enthusiast er and ts ¢ 


greens 


| Park Golf Club at Charlotte 


} insurance 


Mr. Dudley arrived in Chicago this 


week and was inducted into his new oltice 
by Assistant Superintendent of Agencies 
}. W. DeForest The Travelers thus 
promotes one of its men who has made 


an outstanding success in organization 


work and business de velopment He has 
made a particularly fine record in init 
ating and completing group insurance 


cases. Mr. Dudley is just in his prime 
His company has recognized his ability 
bv giving him this ver, 


mnportant post 


Don Thomas 


Don Thomas has been named a man- 
ager of the life insurance department 
ot O'Rourke & Co., Fort Wayne, Ind 
Mr. Thomas, on miatriculating at I 
| diana University, enrolled in a_ special 
practice course in ft] hool 
ot commerce Ie completed this spe 
cialized study of insurance 

ago and then embarked in the 
| tical insurance business m Fort Wayne 
The life insurance 
©’Rourke agency is not a new de 

} 


two vears 


prat 


department of the 


parture, but this department has grown 
to such proportions that it became 
necessary to acquire a scparate direct 


ing head for it 


T. F. Witt and W. D. Love 


Territory of T. Foster Witt, general 
agent of the Connecticut Mutual Life at 
Richmond, Va., for all of Virginia witl 
the exception of 14 counties in the 


state, has been di 

under the new ar 
rangement will have territory west of 
Richmond. Territory east of that city 
lis assigned to William DeLoss Love 
who will also maintain headquarters at 
Richmond After being associated with 
Mr. Witt for two years in the opera 
tion of the Richmond agency of the 
Connecticut with the title of 
general agent, Mr. Love recently re 
signed to accept a general agency of 
the company at Stamford, Conn 


northern part of the 


vided. Mr. Witt, 


associate 





FRITH GOES TO LOS ANGELES 


Travelers Puts J. O. Hoover in Charge 
of Agencies in the Greater 
New York Field 
Arthur J. Frith has resigned as as 
sistant superintendent of agencies of thx 
lite and accident department of ths 
fravelers in charge of Greater New 
York. The territory will hereafter be in 
charge ot J. O. Hoover, assistant super 
intendent of agencies at the head offic: 
since 1921 Mr. Frith becomes 
of the Los Angeles office of the Tr 
wife was compelled to se« 
i more congenial climate and Mr 
Angeles on account 

It was found that 
her to st 


requested 


was called to Los 
of her serious illness. 
it would be necessary for 


in California and so_ he 


transier to that territory. The company 
has not had a manager at Los Angeles 
since L. A. Greenwood died in Se; 
tember Mr. Frith was formerly mar 
ager of the Travelers at Cleveland 

‘ gomye to Ne \‘\ k 

Mr lloover went with hie [ravelers 
s ield assistant in Illinois in 1915. H 
vas calle to he home omece as 
gency assistant June 1 917 and . 
made assistant superintendent of age 


SENTINEL AGENTS APPOINTED 


New Life Company Has Completed 
Contracts With Two Firms 
in Chicago 


1 
Sentinel Lite, 


he l Kansas City, Me 
has just completed two 


with Law 


agency con- 


Cago, one Broth 


ers, Inc., and one with Affeld, Hoff & 
Sciuert Botl these offices have been 
writing lite on the brokerage basis 


\ffeld, Hoff & Seifert have been writ- 
ing business for the Employers’ Indem- 
nity of Kansas City, the company that 
is backing the newly organized Sentinel 
Life. The new contract undertaken by 
Affeld, Hoff & Seifert is therefore in 
effect an extension of its relations with 
the older company. Special features of 
the contract are that under it endow 


ments may be written at age 80, and 
that the rates are very reasonable. 
F. L. Barnes, vice-president of the 


Sentinel, has returned to Kansas City 





trom a trip through the western coast 
states and has announced completion 
there « a number of general agenc\ 
contracts.  ¢ \. Karr, who for the last 
mine vears has been -eneral agent in 


Southern California for the 


C 

t Emplovers’ 
department, | 
been app inted general agent tor the 
Southern Calitornia, wit! 
headquarters in Los Angeles. Mr. Kar 


, far tee 
accidet and = healt 


Sentinel 


w@S appointed twe ( t 


istrict agents 

}P j nal 1 } 

isadena and plans extend s 
igency torces considera in the soutl 
ern part of the state 

The Sentinel also has completed 
contract with William N. Orthman, 
several vears the general agent in 


Washington Employ 
ers Mi headquarters ar 
im Seattle and he has a large age 
torce in Western Washington 


J. G. Windsor and J. C. Thomas 


territory tor the 
Orthman’s 


J Gayle Windsor and John = (¢ 
Pho s will be in charge of the new 
brancl othee of the Pyramid Lit 
Little Rock which has just been opene 
in El Dorado, Ark according to 
announcement by Herbert L. Thomas 


president of the company Associated 


with them will be Claud L. Hollan and 
Homer Lee Jones This is the first 
branch office t he organized hw the 
ompany, which is contemplating t! 
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organization of several additional offices 
in Arkansas. 
Mr. Windsor was formerly prominent 
the life insurance field in Oklahoma 
City, having served as secretary of the 


Oklahoma Association of Life Under- 
writers, 
S. L. Deininger 
S. L. Deininger, who has been asso 


ciated with the Equitable of lowa as 
field supervisor of the central-eastern 
states, has been appointed agency man- 
ager at Louisville. Mr. Deininger suc- 
ceeds R. M. Thompson, who assumes 
the duties of district manager in the 
new agency Mr. Deininger has re- 
ceived all of his business experience in 


the life insurance field. He has had 
home office experience and has served 
as agency cashier. He has had sev- 
eral years’ experience in organization 
and supervisory work. 

Ray F. Hodges 


Ray F. Hodges has been appointed 
manager of the home office general 
agency of the Ohio National Life at 229 
East Sixth street, Cincinnati. D. E. 
Ruggles who has been the manager has 
resigned. Mr. Hodges has been assis- 
tant manager of the Missouri State Life 
at Cincinnati. 


Leon W. LaBounta 


Leon W. LaBounta has been ap- 
pointed general agent for the Penn 
Mutual Life at Kewanee, IIL, with juris- 
diction over 16 surrounding counties. 
Mr. LaBounta has been with the North- 
western Mutual Life for the past ten 
years in this territory. As district agent 
at Kewanee he paid for over $1,087,000 
last year. Mr. LaBounta is a past pres- 
ident of the Rotary Club and past com- 
mander of the American Legion Post 
at Kewanee. 


V. A. Anderson 


Anderson, who has 
district manager at Oakland, Cal., 
the Aetna Life, has been transferred 
to the San Francisco office as a personal 
producer under E. H. L 
eral agent. 


been 


Victor A. 


for 


Gregory, gen- 


H. P. McGinnis 


H. P. McGinnis, in the Pittsburgh 
branch of the Acacia Mutual since 1924, 
been appointed manager at New 
Orleans. Mr. McGinnis recently suf- 
fered an attack of appendicitis and is 
now on the road to recovery. 


has 


A. D. Irby and L. E. Work 
A. D. Irby, formerly of the home of- 
fice of the Acacia Mutual, who has been 
an agent in Washington, D. C., has been 


made a manager at Newark, N. J. Les- 
lie E. Work, who has been a district 
agent at Delaware for the Acacia Mu- 


tual, has become manager at Columbus, 
Ohio, 





Orville G. Welsh 


Equitable Life of Iowa an- 
Orville G 


rhe 
ounces the appointment of 
Welsh as agency manager at Gary. 
Ind Mr. Welsh began work on 
the retirement of C. A. Stanton, 
vill devote his entire efforts to 
nal production. He began his busi- 
career as an accountant and soon 
became an agency cashier He then 
spent time in personal produc 
field superintendent 


Fidelity Mutual 


\. B. Franklin has been appointed 
manager of the Fidelity Mutual Life at 
Miami, la. G. W. Sturgis gets the man 


Porland, Me 


his 
per 
| css 


some 
n and became a 


> 
agership at 


Lovett & Krouch 


A. Bruce Lovett of Larned, Kan., and 
Mark Krouch of that city have formed 
the new firm of Lovett & Krouch and 
have been appointed managers of the 
Midland Life of Kansas City for the 





western part of the state. Mr. Krouch 
for 30 years was the leading merchant 
of Pawnee county. He is a director of 
the First State Bank of Larned and 
vice-president of the Larned Building 
& Loan Association. Mr. Lovett has 
been representing the Midland Life at 
Larned 
W. R. Bryant 

W. Roy Bryant has been appointed 
general agent for the Northwestern 
Mutual Life at Kalamazoo, Mich., to 
succeed the late Glenn L. Shipman in 
that territory, which comprises the 
southwestern part of Michigan. He has 
been with the company since Nov. 27, 


1916, and his work as a personal pro- 
ducer and developer ot which 
has been outstanding, won for him the 
promotion He started as a soliciting 
agent at Bloomington, Ill., and in 1918 
was appointed district agent at Joliet, 
Ill.. where he has been until the present 


agents, 


Ralph M. Robinson 


Ralph M. Robinson has recently been 


promoted to assistant manager of the 
Cincinnati agency of the Northwestern 
National Life, under John B. Keena, 


manager. Mr. Robinson has been with 
the agency only about eight months, 
but has been very successful, being the 
leading man in volume and number of 
applications. He was formerly an agent 
for the Phoenix Mutual in Cincinnati 


J. Byron Martin 
Following the recent death of C. C 
Dabney of Nashville, Tenn., J 
Martin, junior partner in the firm of 
Dabney & Martin, will become state 


Byron | 


manager there for the Union Central 
Life 
D. R. McBrayer 
D. R. McBrayer has been appointed | 


general agent of the Pan-American Lite 
at Shelby, N. C. He entered the com 
pany’s service as a part time man, but 
developed rapidly so that the general 


agency was offered him 
Robert M. Gamble 
The John Hancock Mutual Life has 


opened a new general agency at Mem- 
phis, Tenn., appointing 
Gamble as general agent. The 
quarters of the new office will be in the 
Fidelity Bank building. 


Frank P. Plotke 
Frank P. Plotke, Chicago, has been 


appointed special agent for the 
Insurance Agency of Chicago, general 


agents for the Pan-American Life oi 
New Orleans. For the past three years 
Mr. Plotke acted in the capacity ot 


manager of the accident and health de- 
partment of the Commercial Casualty 
branch office in Chicago. Prior to that 
time he was special agent for the Ocean 
Accident and at one time was in the 
burglary and plate glass department ot 
the Massachusetts Bonding. His 
ualty experience extends over a period 
of nine years during which time he has 
Lecome thoroughly trained in_ that 
work as an inside man as well as a 


cas- 


field representative. 
Life Agency Notes 
I lL.. Brown is the new district 


spector, recently appointed, of the Rock- 
ford, Ill., district of the Great West Life 
of Winnipeg. 

H. G. Frost, for the past 
with the Harrison agency of the Home 
Life at Little Rock, Ark., has been made 
production manager for the Fidelity Sav- 


three vears 


ings & Loan Association in southern and 
eastern Arkansas with offices in Littl 
Rock 


Appointment of H. E. Fenton and L 
FE. Westerdah! as special representatives 
in Little Rock for the National Equity 
Life was announced by C. E. Lowry, 
president. Mr. Fenton formerly repre- 
sented the American Chemical 
of Cleveland, and Mr. Westerdahl has 
been the southern representative of the 


tichardson Roofing Company for several | 





years. Both men were officers in the 
United States marine corps during the 
war. 


Company 


Robert M.| 
head- | 


Beard | 
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MENU 


Why Our Men 
Grow Strong 


Modern Rates and Rate Book Modern Policy Contracts 
—it’s all there—the last word —every up-to-the-minute feature 
Special Corporation Policy Business Men's Policy 
—pays face for disability —special low rate—$2,500 up 
Famous Child’s Policy 
Parent insured. Child insured. Endowment for child 
If parent is disabled, policy becomes paid-up Endowment 
Thrift Policies 
“Junior Banker” “Paid-Up Additions” 
All Endowments Par and Non-Par 
Ordinary Life Non-Par 
Participates at end of 20 years 
Annual Dividends at End of Ist 
Year to Help Pay Second Premium 


1927 1927 


i 
tl 


Retirement Policies 
Income for Life. Endowments 
at 50, 55, 60, 65, 70, 75, 85 
Non-Par Limited Pay Life 
and Endowment 
Participate at end of 
premium paying period 
Loan Value to Help Pay Second Premium 
Paid-Up Life Option Endowment Option 
Under all Endowment Policies Under Limited Pay Life Policies 

Participating Policies Non-Participating Policies 
Low Net Cost Low Rates 
Age Limits—Birth to 65 
5% on Trust Funds Now 5% on Instalments Now 
5% on Dividend Accumulation Now 
Liberal Disability Benefits Double Indemnity 
Life Income and face of policy Accidental Death 
at death. Waiver premium 
Major Surgical Operation Benefits Dismemberment Benefits 
Women Accepted at Standard Rates 
All Forms Monthly Income 
Instalments and Trust 
Fund Options 


Planning of Insurance Programs 
—made easy by 
rate book 
Bequest Insurance 


Inheritance Tax Provisions Life Insurance Trusts 


Sub-standard Department 
Accident Department 
All Forms Accident and Health Policies 


Group 
Life—Accident 
Salary Savings 
Monthly Payments 


Health 
Employment Insurance 
Ten employes eligible 


Wholesale Insurance 
Lodges, Clubs, Labor Unions 


Are you qualified and equipped to*build an agency? 
Do you want to GROW STRONG in one of the 36 
Continental States? If so, write 


Agency Department 


Continental Life Insurance Co. 
ST. LOUIS, MISSOURI 


Edmund P. Melson, Pres. J. De Witt Mills, Sec'y 
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We have opportunities for Agents in 
Arkansas, Illinois and lowa 


International Life & Trust Company 
Home Office: MOLINE, ILLINOIS 

















THE CENTRAL LIFE 
INSURANCE COMPANY 
Kansas 


Agency Openings in 
Kansas, Missouri and 
Arkansas 


Fort Scott 





Oldest Kansas 
Company 














24 THE 





NATIONAL 


UNDERWRITER 


March 25, 1927 
















ROYAL UNION LIFE 
INSURANCE COMPANY 


Des Moines, Iowa 















Offers an unexcelled line of policy contracts. 


Our juvenile policies, written on children as 
young as one day old, go in full benefit auto- 
matically at age 5 without re-examination. 


Our special low rate policies to business and 
professional men are fast sellers. 


We write women on equal basis with men. 
Splendid agency openings are now available. 


Write William Koch, Vice President and 
Field Manager. 













ROYAL UNION LIFE 
INSURANCE COMPANY 


Des Moines, Iowa 






A.C. Tucker, President 

















YOUR OPPORTUNITY 
DISTRICT MANAGERS — GENERAL AGENTS 
Splendid Inducements 
We've had Twenty Years consistent growth and are 
now ready for a Broader Expansion Program. 

Home Office Cooperation—Up-to-date Policies. 
Operating in Iowa — Minnesota — So. Dakota — 
Nebraska. 


Write us in confidence to see if our desires and 
Qualifications are Mutual. 
A Clean Record — Ability —and a willingness to 
work hard are the most essential Qualifications. 
Address U-54, c/o 
THE NATIONAL UNDERWRITER. 
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If You Have Knocked the “T” Out of “Can't” 


WE CAN(L. You a liberal first year commission. 
2. An unexcelled renewal commission. 
GIVE 


3. Your beneficiary a renewal pension. 
"A FAYETTE LI 


LA FAYETTE, INDIANA 
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METROPOLITAN FIELD PLANS 


Travelers Policy of Expansion in Greater 
New York Territory New 
Jersey City Office 


NEW YORK, March 24.—The Trav- 
elers announces that in continuance of 
its policy of expansion in the Greater 
New York territory it plans to open 
soon a new life, accident and group 
branch office in Jersey City, which will 
have jurisdiction over all of Hudson 
and part of Bergen county. The new 
office, which will be located in the 
Trust Company of New Jersey building, 
will be in charge of Ernest J]. Boitano, 
who has been with the company 12 
years, having been assistant manager 
of the company’s branch office in New- 
ark for the past two years. Connected 
with the new office will also be a branch 
of the claim department. With this new 
Jersey City office added, the Travelers 
will have 12 branches as well as a num- 
ber of general agencies in the Greater 
New York territory. 


Would Revise Michigan Law 


\ measure which would allow holders 
of insurance stocks to place their securi- 
ties in charge of trustees for any period 
and purpose they wished was introduced 
in the Michigan legislature by Senator 
Person of Lansing. Although the sen- 
ator has not explained his bill, which 
would amend the section of the code 
which prohibits efforts to control the 
management of insurance companies 
through buying up of their stock by 
other corporations, it has been surmised 


in some quarters that it is designed to 
aid two Michigan companies in an effort 
to consolidate their interests although 
they write lines which cannot be handled 
by a single company. 


Increase Commissioner's Salary 


\ full time insurance commissioner 
is provided for in the budget sent to the 
Maryland general assembly by Gover- 
nor Ritchie, which calls for an increase 
of $2,400 in the salary of Commissioner 
Carville D. Benson, making the annual 
salary $6,000. 

“A majority of the most prominent 
insurance men in Baltimore city are in 
favor of the change,” declared Governor 
Ritchie. “I have also made a study of 
the salaries paid insurance commission- 
ers in other states, and feel that the 
increase should be granted. For in- 
stance in New York the insurance com- 
missioner’s salary has been raised from 
$10,000 to $15,000.” 


Connecticut Investment Bill 


The Connecticut house has passed 
House Bill 310, which authorizes the 
investment by life companies in thg 
state in the stocks of public service 
companies engaged in the business of 
generating and distributing electricity, 
or in the business of manutacturing and 
distributing gas. 


Holds Agency Meetings in East 


Carl A. Peterson, vice-president of 
the Mutual Trust Life, Chicago, is in 
the east for agency meetings in Boston 
and in Hartford, Conn. He will return 
to Chicago about April 1. 
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OLD AGENCY DISCONTINUED 


H. B. Johnston, Chicago General Agent 
of the Missouri State Life Is 
Giving Up His Office 


H. B. Johnston, general agent of the 
Missouri State Life in Chicago and one 
of the oldest general agents in the city 
in point of continuous service, is to 
give up his office May 1. His agency 
will be combined with that of the Chi- 
cago branch office under Manager Karl 
B. Korrady. Mr. Johnston entered the 
life insurance business in 1890 as an 
agent. He became manager of the old 
Hartford Life at Chicago, holding that 
position from 1895 to 1911, when the 
Missouri State Life took over the Hart- 
ford Life. He continued the general 
agency and built up a very comfortable 
business. Mr. Johnston is a native of 
lowa having been born in that state in 
1863. 

Mr. Johnston has been incapacitated 
physically for over a year and _ has 
seldom been able to get down to his 
office. He is now regaining his vitality 
and will devote his attention to personal 
production. 


Twin City Sales Congress On 


The Northwest Insurance Institute of 
Life Underwriters is holding a two-day 
course in St. Paul and Minneapolis 
this week. The institute, under the 
direction of the Y. M. C. A., is being 
led by Dr. S. S. Huebner of the Uni- 
versity of Pennsylvania. The list of 
lecturers includes Dr. John A. Steven- 
son, vice-president of the Equitable ot 
New York and former professor of liife 
insurance sales at Carnegie Institute: 
John C. McNamara, general agent for 
the Guardian Life, New York: Joseph 
J. Devney of Cleveland, author and 


lecturer on insurance, and Dan Nelson, 
editor of the department of inheritance 
taxes of the “Life Association News.” 


| interest of the 


WILL ACT ON PART TIMERS 


General Agents of Des Moines Form 
Association for Purpose of Elimi- 
nating All Undesirables 


DES MOINES, March 23.—An in- 
dication of the extent to which the life 
insurance purchased by Des Moines 
buyers is controlled either by the part- 
time agent or the agent who secures a 
temporary license merely to enable 
some large firm or corporation to se- 
cure life insurance for its members with- 
out commission to the full-time agent, 
was given here Saturday at a meeting 
ot Des Moines general agents and man- 
agers. A complete list of the 800 li- 
censed life agents in the city, compiled 
by the general agents from state de- 
partment records revealed that fully 
100 of them, or one-half, are listed in 
the city directory not as life under- 
writers, but under other occupations, 
ranging from the vice-president of a 
motion picture company to clerk in a 
department store. General agents here 
freely admit that the situation is a se- 
rious one and very conducive to the 
evils of rebating and detrimental to the 
iull-time, professional 
underwriter. 

In an effort to start the houseclean- 
ing among themselves, the general 
agents voted to form an association of 
general agents and managers, and will 
try to secure as members all Des 
Moines general agents and managers 
Twenty were present at Saturday's 
meeting. Joseph T. Peterson, general 
agent for the Berkshire, was elected 
chairman, A. M. Watson, general agent 
of the Register Life, secretary-treasurer, 
and W. D. Bowles, Phoenix Mutual 
general agent, vice-chairman. This com- 
mittee of three was empowered to draw 
up a plan of membership and working 
program, to be passed on at another 


| meeting next Saturday. At next Sat- 
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urday’s meeting, each general agent will | Hatton of Sidney. Ia.. another $10,000 
e given a copy of the list of 800 Polk | on her deceased husband's $10,000 double 


either 
each 


county licensed agents, and will 
give a good reason for retaining 

his part-timer or agree to 
eliminate them. 


WARNS OF REBATING DANGER 


agents 


It Is Encountered 
and Its Continuance Will 
Be Detrimental 


Says 


Speaking on “the successful close” be- 
tore the annual Chicago Sales Congress 
last week, D. J. Scott, Chicago manager 
tor the Sun Life of Canada, took occa- 
sion to discuss the practice rebating 
Mr. Scott said that a number of 

ive apparently answered the question 

“the successiul close” by the simples: 
means, the rebate. He said that 
he moved to Chicago scarcely 
vear ago, he has found that the practice 
of rebating is frequently encountered 
in that city. He warned of the 
quences of permitting this situation 
continue and urged the hearty coopera- 
tion of all in checking it. 

Mr. Scott said that the rebate 
unquestionably the path of least resist- 
ance to the successful close. If an agent 
could not close a case in any other case 
he could undoubtedly close it by offer- 


or 


agents 


Since 


over 


conse 


to 


was 


ing a rebate. That, however, is a dan- 
gerous practice. It was the practice 
which once put the life insurance bus- 


iness in bad repute throughout the coun- 
try and the business would regain its 
old status, if this practice of rebating 
be permitted to return to any degree of 
common use. Mr. Scott said that this 
is one of the things which the life un- 
derwriter should cooperate to eliminate 
entirely, if the business is to stand as a 


profession and retain its new found ap 
preciation on the part of the public. 
Start in New Office 
Williamson & Wellbeloved, the new 


the 


Chicago general agents of Connecti- 
cut Mutual Life, opened their offices at 


465 Franklin-Adams building this week. 


[hey have been temporarily located in 
the Roanoke building. They start with 
nine agents. Later on they will move 


; 
Oo 


their permanent quarters in the 
Franklin-Adams building. 


Oppose Agents for Fund 


State insurance suffered a defeat in 
Wisconsin last week when the assem- 
bly committee on banking and insur- 
ance recommended that bill 358-A, 


which would have empowered the insur 


ance commissioner to hire agents to 
solicit insurance for the state life fund, 
be indefinitely postponed. Dr. William 


A. Fricke of the insurance department 
appeared at the hearing in favor of the 
bill, while the Insurance Federation oi 
Wisconsin, represented by Walter W 
Belson, executive secretary, appeared 
against it. Mr. Belson pointed t 


out to 


the committee that the federation was 
not opposing the state life fund as i 
is now administered, but it did oppose 
the hiring of soliciting agents wl 
would be paid commissions to secure 
business for the life fund 


Held Death Was Accidental 


Ruling that 
rather than suicidal, 
court of appeals last week reaffirmed 
judgement of district court at Coun- 

Bluffs, which held that the Mutual 
New York must | 


Was acc cental 
federal circuit 
the 


death 


+} 
tie 


the 


or av Mamie ( 


Lite 


| indemnity 


| 000 but contended it 


in Chicago | 


liie insurance policy. The 
company had already paid the first $10,- 
was a suicide case 
found dead with a 
head and a revolver 
he court decided 
death place 
while the man was cleaning his gun. 


The deceased was 
bullet hole in 
gripped in his hand 


accidental, 


his 


taking 


Was 


Spaulding Agency Course 


The final session of the 10-week lite 
insurance instruction course conducted 
in the R. E. Spaulding agency of the 
Mutual Life, Chicago, will be held 
March 29. Manager Spaulding reports 
satisfactory results from the Tuesday 
evening classes Unusual interest has 
been manifested in the classes, which 
have drawn larger attendance than was 
expected 

Mr Spauldn red nterprets he heavy 
attendance as an indication that. the 
life imsurance fraternity attaches more 
importance today than ever betore to 
education and training for the man wl 
enters the advertising field 


Opens Davenport Office 


B. Taylor, field agency manager tor 
the Cedar Rapids Life, announces that 
the company will open a district othce 
in Davenport, Ia., within the next 
month While in Davenport he con 
ducted a two-day agency school tor 
Cedar Rapids Life agents trom four 
; states. He has not yet announced who 
will be the Davenport manager 


Peoria to Have Sales Congress 


The Peoria Life Underwriters Asso 
ciation will hold its sales congress at 
the Pere Marquette hotel, April 1. Dr 
S. S. Huebner of the Wharton School 
of Finance & Commerce of the Univer- 
sity of Pennsylvania will speak on 
“What Life Insurance does tor the 
Paver of the Premium.” Charles Boyd, 
assistant manager of the Travelers at 
Toronto, Can., will be another sp aker 
Chester O. Fischer, general agent ol 
the Massachusetts Mutual Life at St 
Louis and former general agent of the 
company at Peoria, will be another 


1 - 
speaker. 


Hold Joint Agency Meeting 


Last Monday morning Theodore F. 
Merseles, vice-president of Montgomery 





Ward & Co., Chicago, who also is a 
newly appointed trustee of the Mutual 
Life of New York, addressed a joint 
agency meeting in Chicago in_ the 
Illinois Merchants Bank building 
Salesmanship was the subject of Mr 
Merseles’ address, which was heard by 
125 agents under contract to the R. E 
Spaulding and §S Heifetz agencies of 
the Mutual Life 
Nebraska Life Insurance Bills 
Nebraska House Bill 559, which pre 

posed to amend Sec. 7857, C. S. 1922, 
by eliminating provision that minors 
over 14 years of age should not r 
deemed incompetent to contract for i 
surance or for the surrender of dis 
charge of benefits thereunder, and re 
ducing from $320 to $300 the amoun 
of insurance which might be written « 
children between 8 and 9 vears of age 
was reported out from committee wit! 
rec mendation that t be indefinitely 
pos ned The legislative bulletin « 
the American Life Convention states 
that it is not expected that this bill 
can pass the house, should the recon 
mendation be ignored, but if it should 
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Nineteenth Annual Statement 
January 1, 1927 


ASSETS 
First Mortgage Loans........... 


Liberty and Municipal Bonds (market value). 


Real Estate 
Loans to Policyholders.. 


Due and Accrued Interest and Rents.... 


Due and Deferred Premiums..... 


Premium Notes and Other Assets............. 


Cash in Bank 


Admitted Assets 
LIABILITI 


Net Premium Reserve 
Dividends left to Accumulate 
Premiums and Interest Paid in A 


Taxes and other Liabilities...... 
Special Fund for Dividends to be paid Policy- 


holders in 1927 
Capital Stock 
Net Surplus 
Surplus to Policyholders 


Total Liabilities 


‘= dh eaiesbelandil $7,101,855.41 
361,439.14 
999,017.36 
758,890.34 
160,253.75 
303,591.88 
226,452.34 

32,058.78 


$9,943,559.00 


ES 
$7 481,033.17 
735,785.25 
36,037.45 
188,020.67 


345,824.58 


dvance...... 


$500,000.00 
656,857.88 


1,156,857.88 
$9,943,559.00 





Total Payments to Policyholders 
$5,311,244.27 


Saved for Policyholders 
$9,943,559.00 
Total Dividends to Policyholders 
$2,153,372.60 
Total Death Losses Paid 
$1,782,915.87 


Insurance on Policyholders’ lives 
$90,782,983.00 


Surplus to Policyholders 
$1,156,857.88 
Dividends to Policyholders 
in 192 
$452,700.49 
Death Losses Paid in 1926 
$479,203.73 
Premium Income in 1926 
$3,025,159.04 
Insurance written in 1926 
$20,756,797.00 


Record of Recent Gains 


Insurance in 
Force 


$72,296,914.00 
1925 $80,435,382.00 
1926 $90,782,983.00 


The Columbus Mutual Life 


Close of 
Year 


1924 


Admitted 


$6,627,709.33 
$8,268,748.23 
$9,943,559.00 


Surplus to 
Policyholders 


$1,014,024.29 
$1,094,032.50 
$1,156,857.88 


Assets 


Insurance Company 


Distributes more in dividends to policyholders than it pays 
in death losses. 
Furnishes insurance at an unusually low cost. 











THE 


UNITED STATES LIFE 


INSURANCE CO 


MPANY 


In the City of New York 


Organized 1850 


Non-Participating Policies Only 


Over 71 Years of Service to Policyholders 


Good territory for personal producers, under direct contract 


HOME OFFICE: 105-107 Fifth Avenue, New York City 














SERVICE LIFE INSURANCE COMPANY 


HOME OFFICE: LINCOLN, NEBRASKA 


OFFERS VERY LIBERAL CONTRACTS TO AGENTS 
PRESIDENT 


ADDRESS 


APPLICATIONS 


T O 


B. ms BAYS, 














26 THE NATION AL UNDE RW RITER 


Western a. 


Life Insurance Company 
MUNCIE, INDIANA 








Old Line Legal Reserve Company 
Operates in Indiana and Ohio 








Wanted: A few General Agents 
in each State. 





Service to Policyholders Unsurpassed 























IOWA — — SOUTH DAKOTA 


A rapidly growing Western Company with over a Hundred Million 
insurance in force, writing—Life, Health and Accident—will enter either 
or both of the above States if suitable State or General Agents are 
available. Our liberal Agency Contracts combined with our Saleable 
policies create more than a 50-50 chance to “get-by”—they create an 
opportunity to engage in a life time—Business Profession—if interested 
write in confidence—giving record and references—to Box W-16, care 
The National Underwriter. 
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: 
' New Increased Dividend Scale 
Effective January 1, 1927 


-! 


eee 
eee 


NEW ENGLAND MUTUAL 
LIFE INSURANCE COMPANY 
BOSTON, MASS. 


H This Company is now in the very Forefront on Low Net Cost 


eee 





We heve conto in ae. & Ark., ae Mich, 


D. C., Fia., Ga., Ill,, Ta., Mone. Md4., 
inn., N. N.C., Wyo 


Oxle., 8. D.,'W. Va. « 
Our Agents Have 

A Wider Field— 

An Increased Opportunity 


Because we have 
Age Limits from 0 to 60. 
Policies for substantial amounts (up to $5,000) for Children on variety of 
Life and Endowment plans, thus enabling parents to buy all of the Family’s 
insurance on the Ordinary, i. e. Annual, Semi-annual or quarterly premium 
plan. 
Participating and Non-Participating Policies. 
Same Rates for Males and Females. 
Double Indemnity and Total and Permanent Disability features for Males 
and Females alike. 
Standard and Substandard Risk Contracts, i. e. less work for nothing. 


THE OLD COLONY LIFE INSURANCE 
COMPANY of CHICAGO 


B. R. NUESKE, President 

















| 


| has swung backward. 








pass the house, it will undoubtedly be 
defeated in the senate. 

Another Nebraska bill recommended 
for indefinite postponement is House 
Bill 561, which provides that where 
an insurance agent retained premiums 
collected he should be liable for em- 
bezzlement, even though entitled to a 
commission or other interest in the 
premium. 


Bills Passed By Iowa Senate 


The Iowa senate has passed two bills 
designed to place Iowa life insurance 
companies on a more equal footing with 
| eastern companies. Both bills were 
offered by the senate insurance commit- 
| tee. 





March 235, 


1927 


without medical examination, and the 
other broadens the field of investments 
which life companies may make with 
the approval of the insurance commis- 
sioner. The senate amended the former 
bill to limit the amount of non-medical 
insurance one person may obtain in a 
year to $2,500 and the total amount to 
$10,000. 

The second bill passed with but two 
amendments. One struck out the pro- 
vision for investment of life company 
reserve funds in railroad bonds and the 
other limited the investment in public 
utility bonds to 10 percent of the re- 
serve. Life companies may invest in a 
larger number of securities and make 
increased loans on city real estate and 


One permits writing policies in Iowa! homes under the bill. 








IN THE SOUTH AND SOUTHWEST — 








|GET CREDIT FOR LOCAL TAX 


| Alabama Attorney General Rules For- 
eign Companies May Deduct Pay- 
° ments to Municipalities 


| The American Life Convention, in a 
| special bulletin to member companies, 
| calls attention to a recent ruling by At- 
|torney General McCall of Alabama, 
| holding that foreign insurance com- 
| panies are entitled to credit for amounts 
paid for municipal taxes in Alabama 
when computing the amount of state 
lf premium tax due upon the retaliatory 
| basis. 

| The American Life Convention’s bul- 
| letin points out that the ruling appears 
| 

j 





to be of unusual importance to com 
panies domiciled in_ states imposing 
| taxes aggregating more than 2 percent 
collected that are do- 
Alabama. 

ruling was requested 
by Frank N. Julian, superintendent of 
insurance, when the Life & Casualty 
of Nashville raised the point of whether 


of the premium 
ing business in 
Gen. McCall's 


Alabama in 


municipal taxes paid in 
computing the taxes to be paid the 
state. 


a retaliatory law and 
state tax of 2 percent 
foreign com- 
also permits 


Alabama _ has 
also imposes a 
on gross premiums of 
panies. A _ state statute 
municipalities to charge an additional 
tax of not more than 1 percent and 
flat fees ranging from $10 to $50, de- 


Tennessee’s state tax is 2% percent 
but none of the municipalities are per- 
mitted to charge additional taxes. 





AGAIN SEPARATE DEPARTMENT 


| Arkansas Finds Plan of Consolidating 
Insurance With Revenue Division 
Unsatisfactory 


LITTLE ROCK, ARK., March 23. 


After two years of trial the pendulum 
The department 


| of insurance was merged with that of 


administra- 
satisfactorv 


revenues under the Terral 
tion. It did not prove 
since the business of insurance is dis- | 
tinct in itself and is not primarily and 
should not primarily be considered 
merely a source of revenue. This was 
the attitude taken by the recent session 
of the legislature which passed a bill 


| reestablishing the department of insur- 


| ance 


and state fire marshal. It was an 
administration measure in keeping with 


| the announced policy of Governor Mar- 


tineau. The bill was passed and signed 
in the last days of the session and the 


| governor appointed Jack Maloney of 


Little Rock insurance commissioner. 
Mr. Maloney has assumed the office and 
is rearranging the details of its ad- 
ministration. Mr. Maloney has been 
prominently connected with the insur- 
ance business in Little Rock for some 
time, and his appointment meets with 


general approval. 





that company was entitled to credit for | , j — 
. — master for the banquet and in a brief 


SOUTHWEST AGENTS GATHER 


Regional Meeting of Lincoln National 
Life Brought Together Texas and 
Oklahoma Men 


DALLAS, TEX., March 23.—Over 50 
agents of the Lincoln National Liie 
from the Texas and Oklahoma attended 
the sectional agency meeting in Dallas, 
March 17-19. President Arthur F. Hall 
spoke at the banquet Friday evening, 
reviewing the steps in the growth of 
the company and appealing for the con- 
tinuation of high ideals in forwarding 
the future interests of the organization. 

President Hall also presented the 
honor medals to the members of the 
Minute Men Club, made up of those 
Texans who wrote, delivered and paid 
for $100,000 of business in the last four 
months of 1926. One of the Minute 
Men is William B. F. Hall, son of the 
president, and who is_ located at 
Amarillo, Tex., in the C. B. Rittenberry 
agency. 

Vice-President and Manager of Agen- 
cies Walter T. Shepard acted as toast- 


address commended the southwestern 
representatives upon their splendid pro- 
duction, which ran nearly $10,000,000 in 
1926. 

Addresses were also made by Judge 


R. L. Daniel, insurance commissioner 
of Texas, and Dr. L. D. Young, pastor 
of the Abbey Presbyterian Church of 
| Dallas. 


pending on the population of the city. | 


State Manager O. D. Douglas made a 
talk in which he thanked the Lincoln 
National officials for the spirited way 
in which they had conducted the Texas 
meeting and promised that each mem- 
ber of the Lone Star State agency will 
do his best to make 1927 a record year. 

Superintendent of Agencies A. L. 
Dern was in charge of the educational 
program. He was assisted by Medical 


| Director Dr. W. E. Thornton and Assis- 


tant Superintendent of Agencies V. J. 


| Harrold. 


} 


| Life 





Conley Given Wider Field 


H. H. Conley, agency manager of 
the New York Life at Little Rock, Ark.. 
has been appointed supervisor of five 
district offices in the south. The dis- 
trict over which Mr. Conley will have 
supervision includes offices at Knoxville, 


Nashville and Memphis, Tenn., Little 
Rock, and Shreveport, La. Headquar- 
ters will be maintained at Little Rock. 


Mr. Conley has been with the N. Y. 
for more than 23 years and has 
been agency director at Little Rock for 


16 years. 


Revive Old Virginia Ruling 


The general agent or manager of a 
life company has no right to appoint 
a_sub-agent for the sole purpose of 
allowing him to write insurance on his 
own life to save the commission. The 
Richmond Association of Life Under- 
writers recently inquired of the Vir- 
ginia bureau of insurance if a ruling 
to this effect had ever been issued and 
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was advised that one covering the point | soon, but would not state definitely what ~ ' 
as issued some years ago. Charles B. | the plans were. 

Coulbourn, deputy commissioner, in- embers 

iorms the association that the ruling Old Charter Held Valid 
was substantially as follows: “No per- 7 7 a , held 

son registered with the bureau of in- he district court here has upheld G R O W ,¥ H 
surance as an agent of a life insurance | the, validity of the 57 year old charter 
company may receive commissions on a under which the Bankers Liie Insur- 
policy or policies insuring his own life | 2®° Association of Dallas is operating 


until he has secured and submitted to | J he court dismissed the cancellation suit A matter of natural development. 


-~ hy he ctate “he » ole j 
: ' . rought by the state. The state claimed 
Is company bona fide applications for | ° ae ¢ Pie = : - 
nsurance on lives of at least three other | that there had been a lapse in the use Our Growth has been persistent. 
aaa ot the charter granted in 1870 and that 

= the company had not submitted to the 


Is ance "De > “2 le ons nade = 
Wilder on Florida Trip insurance department regulations mad Our root extends down--not out. 


after the charter was granted. 











Director of Agents A. E. Wilder ot , — et 
the Mutual Trust Life, Chicago, is in Continental American in Virginia 
Orlando, Fla., for a meeting with A, E The Continental American Life of 


Pickard, state agent of the Mutual 
frust for Florida. Mr. Wilder is ex- 
pected back in Chicago in a week 


Wilmington, Del., has been admitted to We haven't spread much because we are 
Virginia. It will have principal office in 


Alexandria in charge of Norman |! rooted deep and lastingly in Illinois, In- 
Ellsworth, general manager for the 








Liberty Life Oklahoma Meeting Southern division. diana, Kentucky, Missouri and Iowa. 

k. C. Howard, western manager of ee : 
the Liberty Life of Philadelphia, was Stroud Made Director Steady, persistent growth means permanent 
one ot the speakers at a state meeting Lavden L. Stroud. secretary and . 

cles iinniainian. @ ' life. 

district managers at Oklahoma City, | agency manager of the Harvester Life 
which closed a two-day session A | of Dallas, Tex., controlled by the Jalor 
state club to be known as the Liberty ick interests ot that city, Was added t Men who wish to make a connection or 
Life Indians was organized, with G. | the directorate of the company at the ; ; 
r. Strickel of Sapulpa as president. Mr. | annual meeting last week undertake to underwrite life insurance can 
Strickel has been head of the national eminiiaie . : 
honor roll of the company for four Lamar’s Mississippi Business make an unusually good connection with us 


vears. Frank P. Sanford of Philadel- 
phia, secretary and treasurer of the com- 
pany, was a special guest and spoke 
at the convention. 


The Lamar Life of Jackson, Miss., now. White for information and territory 
wrote a larger amount of new desiced. 


in its home state than any other com- 


business 





pany operating there. There are 55 life 
. companies writing business in Missis 

Hyde on Texas Trip sipp1. The Lamar’s home state bus CHICA O NA I IONAL 
Arthur M. Hyde, former governor o! | ness last year was $10,130,836 Phe t 


Missouri and now president of the Sen tal amount of new life insurance bus LIFE INSURANCE oe 
tinel Life of Kansas City, was in Hous- | iness in Mississippi including industrial ° 
ton, Tex., last week. Mr. Hyde said his | group and reinsurance, was $101,176,605 

was planning to take an active | The Lamar Life has a high standi: 1 202 South State Street 


part’ im’ the development of Houston | its home stat Chicago, Ill. 
| PACIFIC COAST AND MOUNTAIN FIELD A. BE. JOHINSON, AGENCY MANAGER 

















MANY BILLS UP IN COLORADO | provide jor the establishment of a de! 
inite state insurance department and 
bring the employes of the department 


Several Important Insurance Measures 


7 Connecticut General News 
Legislature who is now and would continue to be Hartford, Conn. 


pointed official 


— ipl — 





under civil service. It does not chan 
Are Now Before the State the status of the insurance commissio1 








\ number of insurance bills are now 
cfore the Colorado legislature which 1s PLAN FOR SEATTLE BUILDING 
earing its close. Some of them are of 

nsiderable importance and, if enacted, ; ; 


When $60 Pays for $30,000 


vould react unfavorably towards the General Agents and Managers Club : ; . ° 
business. Senate bill 226 gives the com- Launches Move for Structure to I: very once In a W hile someone gets 
missioner authority to pass on all torms P oa . . 
policies. This bill is quite generally House Insurance Agencies There struck by an automobile or killed m a 
rowned upon, , Se train wrec and a () : “C1 c ”) iC\ 
Senate bill 183 is one of the most) SEATTLE, WASH., March 23.—A1 train wreck, and an OA accident pol 
mportant from a fire insurance stand- nouncement has been made by , which costs him but S60 pays his benef) 
oint, this measure seeking to remove Patterson, member of the executive ; gi . 
the mortgagee clause from all fire poli committee of the General Agents & ciary SSO,000 
ies. The bill provides that a mortgage Managers’ Club of Seattle, of the first 
il! not invalidate the insurance and that | Gefinite steps toward the constru ()\ claim pavinents tor these com 
he insurance policy will not contain the | of a $2,000,000 ofhce building for the , j ~ os 
ortgagee clause. Should this be en- | exclusive use of insurance agents monly dreaded accidents are striking] 
cted, all re policies in Colorado would Mr Patterson dec lared life insurat 


6 ois tm Gace one Ge Gnamdnmiien | Cnni a, emi acuen mania large, owing to the contract’s triple in 
ay a) al i i ae i < aa i PERE peal = ae | sae emcee ‘ ai , { 
ld have to devise some means of ¢ry mont! 


? +! 


lling the mortgagee other than the go int e new building In additio: 





for rent This rental wor demnity provision S50 weekly tripliny 


nie 











ortgagee clause $20,000 a mont! ( ] Ta S150. S10.000 t! ip ing td S30_000 
House bill 36 seeks to repeal the state n st floor rentals : : Lites , ° 
surance fund. This bill will probably es ¢ the uilding as Such payments mean addtional busi 
iss. as the state has had an unfor lude an auditoriun ! we 

ite experience under this fund i now held by life insur- Hess. 
sceking its Insurance in stock companies . for meetings an I : as 

present grams t gencral public interest. col {) \ is a complete CovVve»ray¢ Policy 
Senate bill 225 amends the law which | ventions, weekly club meetings and ¢s For outline, address the Connecticut 
vers the payment of the 2 percent in- cCutive sessions Adequate quarters ! , 

rance tax, providing for payment un- physicians will be provided for the e (seneral Life Insurance Company, Hart 
ler protest venience f prospects and to expedite . ’ 

Senate bill 227 defines insolvenc ind issuance of | licies \ garage capal ord, ( onn. 

pairment of stock companies. Insoiv f serving all offices in the building 

v is defined as that state when ad ill be included 

itted assets are less than all habilities, After selection of a site cde tinite 

<cluding from such habilitv the avere enue can be calculated as related 

te amount of the par value of out-. standard front foot rental rates, ant 

tanding capital stock. Impairment is. leasehold charges and other usual « 

ned as that state when admitted Mr. Patterson said 

ssets are less than its liabilities, in Additional meetings are eing eld 

luding capital stock. Formerly a com- for the purpose of forming a_ spe 

was held insolvent when its as ommiuttee composed of members ot the 
ts became less than $100,000 General Agents & Managers’ Cl 
Senate bill 228 and House bill 397 consider possible sites and to prepare | 
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Security~— 


@ When the Mutual Benefit was 
organized in 1845 there were 
only a few Life Insurance Com- 
panies in the United States. 
Through the Wars, Panics and 
Epidemics of all these years, it 
has always stood safe and secure 
as a foremost disciple of Pure 
Life Insurance. 


Newark, N. J. 
Organized 1845 








| according to a ruling of the California 
court of appeals at Sacramento. The 
|} policy was held by 


The Mutual Benefit Life Insurance Co. 














‘*A New Day Beckons to a Newer Shore” 


This year the wondrous year shall surely be 
To such as have the gift to hear, to see! 


All recent years have been wondrous years, but, un- 
less all signs fail, 1927 is to be the most wonderful year 
that life insurance has ever known. 

The PENN MUTUAL had in 1926 its most suc- 
cessful year in every respect, but every branch of the 
Company’s organization is hard at work on a still larger 
program and a farther goal for 1927. Policy equipment, 
net cost, agency helps, personal relationships between 
Home Office and Field, important agency appointments,— 
all of these, together with general business prosperity, jus- 
tify our ambition and our faith. 

We have room for men and women who have ideals, 
ambition,—industry! 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 


Organized 1847 
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If If 
Territory does make a difference You are a producer 
If If 
Close co-operation is necessary You believe in yourself 


If If 
A friendly interest is needed You want a REAL job 


Write or wire 


S. M. CROSS, President 


OLUMBIA LIFE 


INSURANCE COMPANY 


Cincinnati, Ohio 

















Incorporated 1871 





Admitted Assets, Over Fifty-One Million Dollars 
Insurance in Force, Over Three Hundred Million Dollars 
Payments to Policyholders in 1926, Over Three and One-Half Million Dollars 


Total Payments to Policyholders Since Organization, Over Forty-Three Million Dollars 


BRADFORD H. WALKER 


"resident 


JOHN G. WALKER 
Chairmen of the Board 


Richmond, Virginia 





|peneral agent for the company 





| ‘ —= 
| plans for submission to the executive 
| committee at an early meeting. 


Assignment Held Invalid 


A policy assignment is invalid when 
the beneficiary named in the policy is 
not changed at the time of assignment, 


William Carter 
Clark, former Oakland attorney, and 
was made payable to Jennie E. Clark, 
a sister. The policy was assigned to 


| Eva Powell, a friend of the insured, 
but the policy was not returned to the 
|}company for recording the change ot 


beneficiary. Miss Powell contended the 


|assignment automatically changed the 


beneficiary, but the court ruled that this 


| also had to be done on the policy. 


Indian Addresses Agency 


A feature out of the ordinary on the 
program of the Monday morning club 
of the home office agency of the Pa- 
cific Mutual Life, was the appearance 
ot Chiet Little Bison, a full-blooded 


| Sioux Indian, in full Indian costume. 
| He has a splendid command of the Eng- | ; 
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lish language, being well educated and 
having traveled extensively in Europe 
and South America. He has also repre- 


| sented his tribe at Washington, D. C.. 


on several occasions. The subject ot 
his address was “Convincing the Pros- 
pect,” and his remarks were interest- 
ing and his suggestions valuable. Chief 
Little Bison has charge of an Ameri- 
can Indian crafts display in one of the 
local department stores. 


Opens Spokane Branch Office 
The Northwestern Life & Accident 
of Seattle has opened a branch office 
at Spokane, Wash., for supervision oj 
its business in eastern Washington 
with Fred W. Anderson as _ district 
manager. 


Northern Life Agency Convention 

The agency club of the Northern 
Life, comprising some 200 members, 
will meet in Seattle on July 14-16. It 


lis expected that representatives of the 
}company will be present from the key 


cities from Canada to San Diego and 
is far east as Denver. 








NEWS OF LOCAL ASSOCIATIONS 








|CONGRESS IN SAN FRANCISCO | 


| Two Life Underwriters’ Associations 


Combine for One Day Sales and 
Educational Conference 
SAN FRANCISCO, March 23.— | 


Winslow Russeil, vice-president of the 
: l 


| Phoenix Mutual Life, was declared the 


winner in the story-telling contest which 
was a feature of the luncheon held in 
San Francisco last week in connection 
with the first joint annual sales congress 
of the San Francisco and East Bay 
associations. Mr. Russell was also a 
speaker at the morning session of the 
congress, having as his subject “The 
Agent and the Company and What the 
Future Holds in Store for Them.” 
Other speakers at the morning session, 
which was officially opened by Mayor 
James Rolph, Jr., of San Francisco, in- 
cluded Otto L. Zeus on “The Status 
of the Underwriter in This New Era” 
and Ernest H. Wilkes, third vice-presi- 
dent of the Metropolitan Life, on “The 
Status of the Company in This New 
Era.” 

The general theme of the afternoon 
session was “Translating the Effects 
Growing Out of the New Era of Life 
Insurance into Actual Results for the 
Fieldman,” with Francis V. Keesling. 
vice-president and general counsel ot 
the West Coast Life; Dr. Henry W. 
Gibbons, medical director of the West- 
ern States Life, and Prof. E. K. Strong 
uf the school of business administration 
at Stanford University as_ principal 
speakers. President George D. Alder 
of the National association made the 
closing address, following which more 
than 100 applications for membership 
were signed by those present. 


Los Angeles.—The Los Angeles asso- 
ciation held its regular monthly dinner- 
meeting Thursday evening President 
Vernon H. Jenkins presided and Roy H 
Sheldon, general agent of the Equitable 
Life of Iowa, had charge of the enter- 
tainment program Emery Kk. Olson 
agency supervisor of the Sheldon agency 
poke on “Life Insurance the Premier 
Investment.” This was followed by 
vocal selections rendered by Fred W 
McPherson and Harold Proctor, accom- 
panied by Will Galloway The coneclud- 
ing feature was what was termed a 
$1,000,000 address by Jack T French, 
ussistant manager of the lubricating oil 
division of the Richfield Oil Company 
the subject of which is “Know Your Oil.” 


Cedar Rapids, ta.—The monthly meet 
ing of the Cedar Rapids association was 
held last week, the program being un- 
der the supervision of the Cedar Rapids 
Life Talks were made by J. G. Sig 


mund, vice-president, and M. J. Hedin 
| 


PROGRAM OF SALES CONGRESS 


List of Events for the Tri-State Meeting 
To Be Held in 
Philadelphia 





The Tri-State Life Insurance Sales 
Congress to be held in Philadelphia 
Friday of this week promises to bring 
in a large attendance E. 4 Berlet of 
the Guardian Life is general chairman. 
In the evening Mr. Berlet will be the 
toastmaster. The speakers will be In 
surance Commissioner M. H. Taggart 
of Pennsylvania, Vice-President Alired 
Hurrell of the Prudential and Capt. 
Irving O’Hay. The program is as tol- 
lows: 

Morning Session 

Assembly and Singing, W. C. Murray 
of Harrisburg, chairman; L. E. Rothen 
sies of Wilmington, and J. G. Sieden- 
glanz of Trenton, vice-chairmen 

Greeting, Rev. J. L. N. Wolfe, National 
Chaplain American Legion 

Why I Entered the Life Insurance 
Business and What Are Its Opportuni- 
ties? James A. Griffin of Hartford, Sales 
Promotion Manager, Phoenix Mutual Life 

The Approach, R. K. Rice of Harris- 
burg, Pa Equitable of Iowa 

The Presentation, Warren K. Magruder 
of Baltimore, Md., Connecticut Mutual 

Answering Objections, Ralph G 
Engelsman of New York City, Equitabl 
of New York, and Assistant Director of 


| Life Insurance Course at New York Uni- 


versity 

The Close, Clancy Connell of New York 
City, Provident Mutual 

The Salesman and His Job, Tressler W 
Callihan of Boston, Mass., Director of 
Educational Department John Hancock 
Mutual 

How to Get Out of a Slump, Charles H 
Langmuir, Third Vice-President New 
York Life 

Afternoon Session 

A. B. Kelley of Philadelphia, chairmar 
J W. Eckenrode of Lancaster, and E 
Pearson of Camden, vice-chairmen 

Business Insurance, A. B. Cheyney of 
Philadelphia, Continental American, will 
tell how to sell the $5,000 and $10,000 
cases 

Prize Gold Competition open to field 
men $10 for the best idea on: 1, Pros 
pecting; 2, Approach Presentation; 4 
Answering Objections », The Close $5 
for second best idea on the five topics 
suggested, limited to oral presentation 
not exceeding two minutes 

Judges: W. J. Gilmartin, Aetna, chair 
man; F. Baruch, Girard Life Joseph 
ly Andrade, Metropolitan; J 
Fidelity Mutual, and James M. Stokes, 
Jr., Mutual Benefit 

The Life Insurance Salesman from the 
Layman's Point of View, Fred H, Nymyet 
of New York City, member of the firm ot 
Sutro and Kimbley, investment bankers 

Programming, James Elton Brage ot 
Philadelphia, general agent Union © 
tral 

Life Insurance Trusts, William B. Bul 


Conners 
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in Pennsylvania. The decision was 

reached after a hearing before Attorney 

General Baldridge and upon the advice 

e ° of W. O. Anderson, deputy attorney 
Life Insurance in Force rene 

Action against the organizations was 

started some time ago by former Com- 

December A 1926 missioner Barfod. The headquarters of 


(Ordinary and Industrial) 
$383,578,015.00 


Surplus Security to Policyholders 


$3,874,514.37 


Conservative Progress Every Year. Operating 
From Coast to Coast, Canada to the Gulf, 
Cuba and Hawaiian Islands. 


AMERICAN NATIONAL 
INSURANCE COMPANY 


Galveston, Texas 


W. L. Moody, Jr., 
President 


Shearn Moody, 
Vice-President 
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THE COLUMBIAN NATIONAL | 
LIFE INSURANCE COMPANY 


BOSTON, MASSACHUSETTS 


Arthur E. Childs, President 


Columbian National Agents can 


offer the best in 


LIFE, ACCIDENT, AND HEALTH INSURANCE 
Columbian National Policies 


make selling i 


Policies backed by one of the very strongest companies in the country, 
ample capital, surplus and highest standard of reserves. 
i@ offered to salesmen of character and ability 


Exceptional opportunity 
Communicate at once with 
AGENCY DEPARTMENT 
77 Franklin Street, Boston 
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Sallic 
$700 accident 


verdict 


defended 


has 
dividend 


of 10 percent. 


(levelanders Prefer 
the CLEVELAND 





‘ganizations is in Lancaster 


Death Was Held Accidental 


Newsome, beneficiary under a 
policy carried by William 

Newport News, Va., who was 
with violent cramps and died 
eating pork and beans, is entitled 
over on the policy, in the opinion 
» Virginia supreme court of ap- 

This court, reversing the circuit 
of Newport News which set aside 
after a jury had awarded 
1e¢ full amount of the insurance, 
that Reid's death came within the 
ions of the policy. The case was 
by the Commercial Casualty 
issued the policy. 


or 


Has 100 Per Cent Stock Dividend 


Peoples Industrial of Jacksonville, 
declared a 100 percent stock 
of $25,000, making the capital 
) It also declared a cash dividend 
This is the third increase 
ital by the company in seven years 
ration. It started out with $10,000 





HEY, who know 1t best, prefer 
Hotel Cleveland for its excep- 
tional food, its quiet but friendly 
service, its furnishings and at- 
mosphere of a luxurious home. 
Clevelanders who are accus- 
tomed to the best the city affords, 
lunch and dine here every day and 
recommend this hotel to out-of- 
town friends. They consider it— 
as you will—more like a private 
club than a hotel. Yet rates for 
many rooms are as low as $3, and 
a moderate priced Lunch Room 


supplements the main dining 
rooms 
Hotel Cleveland is on the Pub 


er convenient to all parts 
of the city. Every room has pri- 
vate bath and servidor service. 





HOTEL 


LEVELAND 


PUBLIC SQUARE, CLEVELAND 
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George Washington Life Insurance Company | 
CHARLESTON, WEST VIRGINIA | 
} 
| 


HARRISON B. SMITH, President 


presents opportunity for liberal contracts covering definite territory with 
lume Office registry and with power of appointment of sub-agents, 
he States of West Virginia, Virginia, Ohio, Kentucky, Tennessee, South 
ia, North Carolina, Georgia, Michigan, Oklahoma and Washington. 


Address 


ERNEST C. MILAIR, Vice-President and Secretary 


an increase in 
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capital. Bishop John Hurst has been 
elected vice-president of the company, 
a newly created office. A special pro- 


duction program is being launched fo: 
this year and the results to date have 
been very gratifying. 





Hearing on Consolidations 


Commissioner Freedy of Wisconsin has 
given notice that on April 14 he wili 
hear the petitions of the Great Northern 
Life in the matter of consolidation and 
reinsurance of the National Business 
Men's Association and of the Fort Wayne 
Mercantile Accident with the Great 
Northern. 


Results of Popu'arity Campaign 

NASHVILLE, TENN., March 22.—A 30- 
day campaign for the most popular man- 
ager among field men of the National 
Life & Accident resulted in the acquisi- 


tion of $2,834,800 new business. Power 
of voting was distributed according to 
new business obtained. The contest 


ended early in March. 

The following managers were elected 
J. B. Crawford, Mobile, in class AAA in 
the southern division, first; Manager W 
L. Knight of Memphis No. 2, 
Manager L. H. McDill of Nashville, 


second: 


third 


In classes AA and A combined, in the 
southern division, Manager L. 8S, Stovall 
of Bessemer was first; Manager 8. L. 


Farrar of Macon, second, and Manager 
A. D. Welborn of Anniston, third. 

In the northern division, in class AAA, 
Manager C. F. Johnson of Hopkinsville, 
Ky., was first. Manager C. W. Harris of 
Huntington was second, and Manager A. 
C. Thomas of Lexington, third. In 
classes AA and A combined, in the north- 
ern division, Manager W. P. Coyle of 
Bowling Green was first: Manager D. J 
Nunan of Evansville was second, and 
Manager J. F. Hamilton of Baltimor: 
was third, 


National L. & A. Promotions 


The National Life & Accident in- 
nounces the promotion of E. C. Shultz 
of Corpus Christi, J. W. Wiggers of 
Wichita, G. M. McCaleb of Baton Rouge, 


J. C. Donohoe of Huntington, W I’ 
Cowen of Memphis, R. B. Franklin of 
Wichita and F, E. Stockton of Sedalia to 
superintendencies in their respective dis- 
tricts. 
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House Passes Nebraska Bill 


LINCOLN, NEB., March 23 After hav- 
ing once sent back H. R. 69, after it was 
on third reading, for specific amendment, 


the house refused to do it again in order 
that the bill might contain a proviso 
that the headquarters shall always be 
kept in Nebraska, and passed it by 54 
to 34, after striking out the emerge! 

clause This is the bill introduced at the 
request of officers of the Woodme f 


the World to permit fraternals to wi 
closed contracts. Representative (Cone 
had sought to tack on amendments 
quiring consent of all members fo 


fraternal to transform itself into 
operative, non-profit life association, and 
striking out the section which per 
cooperative, non-profit companies trom 


becoming legal reserve life corporatio 


New Juvenile Certificate 
rtificate which 
protection Is naw 


Woodmen of 
department how 


\ new juvenile ce 
the maximum 
issued by the 

The juvenile 
business for 1926 


mits 
being 
World 


Mutual Trust's Increase 


Mutual Trust Life production rep 
tor 1027 to March 21. compared \ 
national production reports to March 
2 126 how an merease of prod 
ton of approximately 20) percent 

Ca 

Start on Western Trip 
I \. Hicks, superintendent of ag 


Fund Life of On 
bugle , Vice-pre 


C,uarantes 


tovether with | \\ 


ent, and | Ek. Gillespie, secret 
ditor, lett Omaha for a three yer 
jr tar thtornmim and other Lacity 
tute Mr Hict ha regional meet 
cheduled at Kansas City Ok! 
bhoma City, Port Wortl lex si 
Ddiewo. ba Angeles, San Frances ! 


Portland, Ore 
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Division of the American Bankers Asso hese 1 ] S 
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lite companies and that tf past exper t! 
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¢ paid in lump sum settlements witl 
a generation or two Naturally, the 
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he fifth meeting of the course in trust | tions had demonstrat t m that = . 
company cooperation jointly « twer 70 st lite s , ale 
lucted by the Ha thank ag ance trusts wer g sales- | ¢ ; nd 
the Aetna Lite and the Guarant men trus z : 
rrust Company lite insurance z 
Reviews History of ee ef oR eee MI , Life 
Cooperative Movement a eee ig vow | “ t t , 4 
Reviewing the history of the coopera- | ing, ‘1 thought the trus 
tive movement between life insurance  goimg to sell lie msur 
organizations and trust companies, Mr 
“he ap did re, of al Ph gre t rr Trust Officers Cannot 
pares anil these on tame wenne GG0 whet Sell Insurance Trusts 
seemed to get under way almost overt “I am going to ex ‘ 
night, particularly in certain cities ot litt] on 
the middle west, notably Detroit, Cleve claring that trus 
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ACTUARIES 





CALIFORNIA 





B ARRETT N. COATES 


CONSULTING 
ACTUARY 


354 Pine Street - - San Francisco 








ya F. CAMPBELL 
CONSULTING 
ACTUARY 
we N. La Salle ee. 
Telephone 7298 


CHICAGO, ILL. 








L. A. GLOVER & CO. 
Consulting Actuaries 








H. NITCHIE 
° ACTUARY 
1823 Assn. Bldg. 19S. La Salle St. 
Telephone State 4992 CHICAGO 





INDIANA 








AIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Omaha, Denver, Des Moines 








ARRY C. MARVIN 
CONSULTING ACTUARY 
2105 North Meridian St. 
INDIANAPOLIS, INDIANA 





IOWA 





E. L. MARSHALL 
“CONSULTING ACTUARY 


Hubbell Building 
DES MOINES, IOWA 





MISSOURI 





OHN E. HIGDON 
ACTUARY 
444 Argyle Bhdg., Kansas City, Me. 








A LEXANDER C. GOOD 


CONSULTING ACTUARY 
1416 Chemical Building 
ST. LOUIS 








RED D. STRUDELL 
CONSULTING ACTUARY 


7Tz2 Chestnut St. 
St. Louis 





NEW_YORK 





Mi M. Dawson & Son 


CONSULTING 
ACTUARIES 


36 W. 44th St. New York City 





OKLAHOMA 





J. McCOMB 
e COUNSELOR AT LAW 
CONSULTING ACTUARY 
a, Reserves, Surrender Val- 


etc., 
Exa Made. Policies 
and all Life Insurance Forms Pre- 


a The Law of Insurance a 
—- y. 
Colcord Bidg. OKLAHOMA CITY 


ues, 
and 























THE NATIONAL 


steamed up about it and try to sell it. | 


are asked questions 
can’t answer. Then the client loses con- 
fidence in their insurance ability be- 
cause of the ignorance they display on 
trust subjects. As a result, they find 
it harder than ever to sell life 


Then they 


they | 


insur- | 


ance’? Sixty-two said they agreed with 
that and only two said no.” 
Mr. Thorp then recommended the | 


following books and pamphlets to those | 


interested in obtaining a knowledge of 
the fundamentals of the subject: 
nington on “Wills, Estates and Trusts”; 
Gilbert T. Stevenson, “Living Trusts, 
Including Life Insurance Trusts”; E. 
A. Woods and Alexander Robinson, 
“Conservation of Estates”; trust com- 
pany sections of the Diamond Life Bul- 
letins; various trust companies’ 
phlets on the functions and involved 
problems of executorship; two pam- 
phlets of the National City Bank of 
New York, “If You Don’t Leave a Will, 
Then What?” and “A Living Trust— 
Why You Should Make One,” the lat- 
ter showing the tremendous savings in 
expenses and taxes that can be made 
by establishing funded trusts; Arthur 
F. Young, vice-president of the Guard- 
ian Trust of Toledo, “The Scientific 
Care of Trust Investments.” 

(The remainder of Mr. Thorp'’s address 


will appear in an early ixsue of The 
National Underwriter.) 





NEWS OF LIFE POLICIES 


| New Policies, Premium Rates, Dividends, Surrender | 

Values and all Changes in Policy Literature, Rate 
s, etc. Supplementing the “‘Unique Manuvel- 

| Digest, - oublished annually in May at $3.50 and the 

| “Little Gem ” ommmens annually in etal at $2.00. 








Con- | 


pam- | 


Age 25 Age 35 Age4i Age 
| Prem 21.14 27.61 38.98 60. 
1921 6.67 7.68 9.44 12. 
1920 6.77 7.83 9.67 12. 
1919 6.88 7.99 9.90 13. 
1918 6.99 8.16 10.14 13. 
1917 7.10 8.32 10.38 13. 
1916 7.22 8.50 10.62 14. 
1915 7.34 8.68 10.87 14. 
1914 7.47 8.86 11.11 14. 
1913 7.60 9.05 11.36 15. 
2 7.73 9.24 11.61 15. 
20 Payment Life 
Age 25 Age 35 Age 
Prem $27.97 $34.29 $62. 
1926 4.64 5.22 8. 
1925 4.82 5.45 8. 
1924 5.01 8 9. 
Prem 29.22 4 64. 
1923 6.45 7 10. 
1922 6.65 7.53 11. 
Prem 29.91 36.45 65. 
1921 7.55 8.60 13. 
1920 7.77 8.86 13. 
1919 7.99 9.14 13. 
1918 8.22 9.43 14. 
1917 8.46 9.73 14. 
1916 8.71 10.03 15. 
1915 8.97 10.35 15. 
1914 9.24 10.68 16. 
1913 9.52 11.02 16. 
912 9.81 11.38 16. 


UNDERWRITER 





20 Year Endowment 


Age 25 Age 35 Age 45 
$46.05 $48.08 $53.08 
1926 5.48 5.95 6.90 
5 5.85 6.32 7.28 
6.23 6.70 7.67 ¢ 
Prem 47.30 49.43 54.53 6 
23 7.87 8.44 9.52 1 
2 8.28 8.85 9.94 1 
Prem 48.19 50.26 55.28 6 
9.59 10.11 11.12 1 
10.04 10.55 11.56 13. 
10.50 11.01 12.02 14. 
10.98 11.49 12.49 14. 
7 11.47 11.98 12.98 15. 
4 11.99 12.50 13.49 15. 
1915 12.53 13.03 14.01 16. 
13.09 13.59 14.56 16 
13.67 14.17 15.12 17 
912 14.27 14.77 15.71 17. 
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Federal Life of Chicago 


Federal Life is now 
“Tribune” accident policies 
for ordinary life endow- 
80, non-participating. This 
“President Hamilton special 


The 
its Chicago 
with a drive 
ment at age 
is called the 


following up 





$1,000 endowment policy.” The rates are 
practically net. For the five year ages 
the rate is as follows: 
Age Prems. Age Prems 
10 a 5 . $21.31 
15 2.8 25.35 
20 . 8 
25 J 53 
BO cecocecsecs nah aware ee 49.55 
On the first round the Federal Life 
Sent out a seven-year convertible policy 
and was able to get a large amount of ! 


is now 
Nat- 


insurance by mail. The company 
trying again a higher priced policy. 


urally it does not expect the response 
because the premium will be higher. 
Maryland Life 

The Maryland Life dividends, begin- 
ning April 1, show a considerable in- 
crease, These dividends include an extra 
which is being paid, starting with the 
new dividend = year. The premiums 
changes are also listed, the present rates 
being in effect only since 1924 This 


company bears the unique 
valuing its business on the 
percent reserve, 


distinction of 
American 34% 
this basis being 


in 1923 for participating policies and 
applies since the new premiums were 
adopted. The new schedule is as follows 
for the three principal forms at ages 25, 
35, 45 and 55: 
Ordinary Life 

Age 25 Age 35 Age 45 Age 55 
Prem. $19.25 $25.58 $36.68 $57.40 
1926 4.31 4.93 6.05 8.15 
1925 4.39 5.07 6.26 8.46 
1924 4.49 5.21 6.47 8.77 
Prem 20.50 26.93 38.13 58.95 
1923 83 6.70 8.14 10.64 
1922 93 6.84 8.36 10.95 





MAX A. H. FITZ 





adopted ; 


UNION NATIONAL 


INSURANCE CO. of FLORIDA 


ST. PETERSBURG 


President 
DR. JOHN L. DAVIS 


Executive Vice President 
and Medical Director 


AGENTS WANTED for Florida. 
Issues every desirable form of 
policy. Automatic reinsurance pro- 
vides for very large lines. Prompt 
efficient service. 


Address: John C. Roberson, 
Vice-President and 
Agency Director, 
First National Bank Building, 
St. Petersburg, Florida. 


RIDA 


E. F. H. ROBERTS 
Secretary & Actuary 

















DIRECTORY OF 
LIFE INSURANCE 








ILLINOIS 





OBERT F. PALMER 
General Agent for Illinois 
BERKSHIRE LIFE INS. CO. 
of Pittsfield, Mass. 
105 So. La Salle 
CHICAGO, ILLINOIS 




















March 25, 1927 





TWENTY YEARS 
ana ine 


CONFIDENCE of 
POLICYHOLDERS 


assure 


OUR AGENTS 





>’ THEIR OWN FUTURE 


isSECURE 
Write for 
“FOURTEEN POINTS” 


A. M. Hopkins, Mgr. of Agencies 
PHILADELPHIA LIFE 


INSURANCE COMPANY 
111 North Broad Street 
PHILADELPHIA, PA. 


GENERAL STATE 
AGENTS 


gressive growing 
company wants state agents in 
Missouri, Iowa, Illinois and Minne- 


age, a fighter and leader of men. 

For such we have exceptional open- 

ings and a future. 

mation in first letter. 

send a recent photograph. All an- 

swers treated in strict confidence, 

and will be sent direct to the Presi- 
Address Lock Box 320, Lin- 





WHAT'S AHEAD? 


| That question is in the mind of every am- 
bitious man, It’s in your mind. 
If the answer does not satisfy, it will pay you 
| to learn the advantages of a life underwriting 
contract with Fidelity. 
| Fidelity originated the disability provision, the 
| double benefit feature, and the “Income for Life” 
| plan. It operates in forty states on a ful) level 
| net premium basis with more than $68,000,000 in 
| assets and over $330,000,000 insurance in force. 
More than 3,000 direct leads a year 
from Head Office lead service 
THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY 
| PHILADELPHIA 
Walter LeMar Talbot, President 


64f*°ARTOONS Without a Doubt are the 
Most Effective Weapons to Arouse 

Agents to a Sense of Their Own Defects 

Without Offending Them” 

Write today for proof sheets of cartoon cuts 

suitable for use in your company or agency 

publications. 


710 Lumber Exchange 
MINNEAPOLIS 








Assets . 





O. W. JOHNSON, PRESIDENT 


AND THAT HAS 


THE SECURITY LIFE INSURANCE CO. OF AMERICA 


Se 


Paid Policyholders since organization................... 
WANTS—General Agents and Managers in 17 states 
Contract—Commissions or commissions and expense allowance 


Address S. W. GOSS, Vice-President, 134 N. La Salle St., Chicago, IIL. 


.Over Fifty Million 
-Over Six Million 


......++Five Million 
































Consider this Contract 


You can read in it satisfaction for your 
policyholders, and for yourself the assur- 
ance of a contented clientele. Look over 
and compare these terms: 


Builders 


Our principal strong point is 
the will to give a service which 
will be appreciated by our own 
staff and respected by others. 


Any natural death .......scseeees $ 5,000 

Any accidental death ............ 10,000 Op ; : : 

Certain accidental deaths......... 15,000  coeggy ge = 
Accident benefits ........ $50 per WEEK Home Office is able to render 


a type of personal service to 
Agents that is unbeatable. 
Writing all modern policy 
forms, the Company offers 
choice territory to Agents of 
ability. 


(Non-cancellable) 
Also Disability Income, Waiver 
of Premiums, etc. 





ALL IN ONE POLICY 


Our records show that policies 
have been issued on 79% of 
the applications within three 
days after reaching the home 
office. 





Because your prospect quickly sees its advan- 
tages, we have named this broad United Life con- 
tract “A Policy You Can Sell.” In assuring your 
clientele’s future, it also assures yours. 





HOME OFFICE 
F. &@ M. BANK BUILDING 


There may be an opportunity in your community. 
If so, our Vice President, Eugene E. Reed, will 


tell you all about it. Write him direct—and directly. Southern Union Life 
OF 


U N I T E D L I F E FORT WORTH, TEXAS 


AND ACCIDENT INSURANCE COMPANY J. L. Mistrot Tom Poynor 
































Concord New Hampshire President Vice-President 
_f Inquire! ll 
—— 











BANKERS 
LIFE INSURANCE COMPANY 


OF NEBRASKA 


Assets $28,900,000 Insurance in Force over $117,000,000 











Issues up-to-date Policies, both Participating and Non-Participating, with Double Indemnity and Disability Benefits. 

For many years the Bankers Life has had more insurance in force in its home state than any other company, and all of 
its business has been written by its own agents. 

Forty years of successful and conservative management have resulted in financial statements and in dividends to policy- 
holders unequaled in insurance history. 

Having laid a foundation broad enough and strong enough for a building of any size, the Company is now ready to erect 
the superstructure. 

If you wish to invest your time and energy where it will make the largest returns in money, satisfaction, peace of mind 


and pride in the institution you represent, it will pay you to investigate. 


LET THE BANKERS LIFE BE YOUR BANKER 


Opportunities Are Open for Producers, General Agents and Supervisors in the Following States: 


PENNSYLVANIA SOUTH DAKOTA NEBRASKA OHIO 

UTAH KANSAS MICHIGAN WASHINGTON 
IDAHO ILLINOIS OREGON WEST VIRGINIA 
1IOWA WYOMING DISTRICT OF COLUMBIA MISSOURI 
OKLAHOMA 


For full particulars address 


HOME OFFICE, LINCOLN, NEBRASKA 
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enjoys a wide acquaintance and a 
high standing among the life insur- 
ance men of the country. The 


We Enter 
; members Pennsylvani 
Pennsylvania members of our Penssylvania 


mer’s leadership. 
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OR the third time in as many 
years, the Peoria Life announces 
the extension of its operations to 
another state. We have entered 
Pennsylvania and are now actively 


To them are also available the 
advantages of the Peoria Life's at- 
tractive policy contracts; the course 
of study in insurance selling; a 








engaged in building our organiza- 
tion there. We confidently expect 


complete substandard department; 
cordial, helpful contact between the 
Home Office and every member of 


that the immediate, outstanding 
success which has marked the 
progress of our California and Ohio 
agencies will be repeated in Penn- 
sylvania. 


the organization; a _ stimulating 
month-by-month production pro- 
gram; and many other practical 
features that have made the Peoria 
Life well known for its Service to 
In selecting a manager, we have Agents. 
followed an established Peoria Life 
principle by appointing a man who We are not interested in disturb- 
has served a successful apprentice- ing agents of other companies. To 
ship with a Peoria Life rate-book insurance men in other branches, 
Mr. Alden C. Palmer, our Pennsyl- and for men ambitious to enter the 
vania manager, is thoroughly famil insurance profession, there is an op- 
iar with Peoria Life agency meth portunity in our new Pennsylvania 
ods and ideals of service. He agency. 
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Peoria Life Insurance Company 


PEORIA, ILLINOIS 








